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-------
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In accordance with FAR 43.103(b)(1), administrative changes to the contract are to be
done through unilateral modifications.
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Note: Failure to update your electronic file submission in accordance with contract 
clause 552.238-81 will adversely impact the customer s ability to utilize your services.  
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General Service Administration
GSA, MANAGEMENT SERVICES CTR 401 WEST PEACHTREE ST
400 15TH ST, SW RM 2757 (AQSA)
AUBURN                 WA 98001 ATLANTA, GA  30308

MCKINSEY & COMPANY, INC. WASHINGTON D.C.
1200 19TH ST NW STE 1100
 
WASHINGTON, DC 200362412 GS-10F-0118S

X

Jan 27, 2006

Michael D. Dixon
Contracting Officer

Oct 02, 2015



FAR Citation:  43.103 (b)(1) 
 
The purpose of this modification is to change the program name. Effective October 1, 2015, this 
GSA Schedule contract has been changed to:  Professional Services Schedule (PSS). All other 
terms and conditions remain the same. 
 
Attached is the new SIN table that is to be used when adding services.  Either SIN number can 
be used when submitting modifications to add services. However, it is highly recommended that 
contractors request to add the SIN without the alpha “C,” as GSA intends to issue a modification 
to delete all of the SINs which contain the alpha “C” designation with exception of the 

complementary SINs shortly after October 2018. Until that time, both SINs are interchangeable 
and viewable in eBuy.  
 
GSA Advantage! catalog updates should occur under normal circumstances (such as after you 
modify your contract to add/change awarded items or prices). When you update your GSA 
Advantage! catalog/text files, please reference the new PSS rather than the predecessor 
Schedule.  
 
When requesting a modification to add new services, please refer to the modification 
instructions found on the PSS portal page at www.gsa.gov/psschedule. 
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function (TOF), reassignment, temporary promotion, 
detail, realignment, change to lower grade, upward 
mobility, rotational training assignments, reduction-
in-force (RIF), etc; qualifications analysis; manage 
special recruitment programs such as Senior 
Executive Service (SES), Outstanding Scholar, 
Veteran's Readjustment, Disabled, and Student Aid 
Programs; assessment centers for selection 
purposes; prepare job vacancy announcements; 
and provide employment information as appropriate 
regarding employment opportunities with the 
Federal government in general and with agency 
supported activities specifically.   
 
Position Classification: Contractor shall provide 
services in a range of classification functions for a 
variety of occupations and grades in the General 
Schedule, the Federal Wage System, or other 
Federal classification systems, in accordance with 
Title 5, United States Code (USC) or other 
appropriate authorities.  Examples of Classification 
support include but are not limited to: Review 
position descriptions for adequacy; implement 
classification standards; prepare evaluation 
statements; conducts audits; counsel employees 
who wish to submit classification appeals; provide 
advice on position management, organization 
structure, supervisor / worker ratio and impact of 
mission/workload changes; and assist in the 
preparation of position descriptions.  Services may 
be provided with or without delegation of 
classification signature authority to line managers 
dependent upon agency policies and requirements.   
 
Personnel Actions: Contractor shall provide services 
in processing a range of Federal personnel actions.  
Examples of Personnel Actions support include but 
are not limited to: Process manually or electronically 
the Stand Form 50 and related forms and 
documents to effect the full range of personnel 
actions for SES, General Schedule, Federal Wage 
System, and other employee pay systems; maintain 
on-line data in HR information systems (HRIS) and 
any automated personnel subsystems to include, if 
needed, electronic interface with finance and OPM 
systems; provide advice and assistance on 
technical matters related to employee records; 
prepare reports; electronic processing of resumes; 
provide for custody and maintenance of Official 
Personnel Files (OPF's); maintain OPF's in a 
secured area, protected from unauthorized access 
in accordance with regulatory requirements; forward 
OPF's to National Records Center; and provide 
required employment verification.   
 
Training: Contractor shall conduct a full range of 
services in HR-specific training support.  Examples 
of Training support include but are not limited to: 
Provide advice, guidance and assistance to 
supervisors and employees as well as 
HR/personnel staff in managing self-improvement 
training resources; provide assistance in identifying 
training needs and requirements; coordinate the 
availability of various training programs, 
developmental career programs, executive 
leadership programs, and tuition assistance 
programs; encourage participation and 
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accountability from management and employees in 
the training program(s); counsel management and 
employees to determine the best and most cost-
effective methods of meeting organizational and 
career developmental needs; recommend, design, 
and/or conduct programs in areas related to human 
resources.  Services SHALL NOT include 
mandatory 1102-Series workforce acquisition 
training.  Off-the-shelf training may be tailored to 
meet specific agency needs.  Interactive, multimedia 
and distance learning techniques may be utilized.   
 
Employee Relations: Contractor shall offer services 
covering a range of employee relations services.  
Examples of Employee Relations support include 
but are not limited to: Provide comprehensive 
support in disciplinary actions as they relate to 
complaints, grievances, and appeals; leave 
administration, recognition and awards, 
performance management and appraisal, insurance 
benefits.  Thrift Savings Plan, and retirements; 
provide guidance and assistance in completing 
necessary processes and documentation; provide 
guidance and assistance to monitor and assess the 
value of or to operate compliant receipt systems 
such as an agency complaint hotline; perform case 
management; review proposed correspondence for 
regulatory compliance; service as an interface with 
legal staff, union representatives, Department of 
Labor (DOL), Office of Personnel Management 
(OPM), other appropriate outside agencies, and 
appropriate internal agency activities as required.   
 
Outplacement: Contractor shall perform personnel 
outplacement services.  Examples of Outplacement 
support include but are not limited to: Provide 
comprehensive outplacement/career transition 
services in response to downsizing and reorganizing 
including moving personnel to new positions inside 
or outside of the organization and retirement 
assistance; provide training, counseling and 
guidance in areas such as self-assessment; 
knowledge, skills, and abilities (KSA) assessment; 
job aptitude / interest inventories; group and 
individual counseling; career and job workshops; 
resumes writing; job search methods; interview and 
negotiation techniques; stress management; 
personal financial management and job training; 
and provide retirement assistance.   
 
Review and Integration Services: *Function Review: 
Contractor shall provide a review of the human 
resources department and other offices relating to 
the implementation function outsourced. Examples 
include but are not limited to: The Contractor 
selected to perform the outsourced function meets 
with the human resources personnel and other 
personnel as necessary to gain an understanding of 
the environment in which the work will be 
performed. This includes establishing agency 
unique requirements and project management 
throughout the lifecycle of the outsourced function 
concerning transition, project status, results, and 
possible recommendations for change and 
managing change during the contract period. 
Function review SHALL NOT include consultation 
on the business improvement process or preliminary 
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such as routine painting or carpeting, simple 
hanging of drywall, basic electrical or plumbing 
work, landscaping, and similar noncomplex 
services.  
 
This SIN EXCLUDES: (1) major or new construction 
of buildings, roads, parking lots and other facilities; 
(2) complex R&A of entire facilities or significant 
portions of facilities, and (3) Architect-Engineering 
Services subject to Public Law 92-582 (Brooks Act).                   
 
The work performed under this SIN shall be 
associated with existing SINs that are part of this 
Schedule. Ancillary Repair and Alterations shall not 
be the primary purpose of the work ordered but be 
an integral part of the total solution offered. Ancillary 
Repair and Alteration services may only be ordered 
in conjunction with or in support of products or 
services purchased under this Federal Supply 
Schedule contract.  This SIN includes all regulatory 
guidance outlined in accordance with FAR 22, 28 
and 36, including the Davis Bacon Act and the Miller 
Act.   Special Instructions:  No award will be made 
under C874-597, Ancillary Repair and Alterations 
unless an offeror is awarded (or receives award 
concurrently) for SINs under the Logworld (8745) 
portion of this Schedule contract.   For federally-
owned space managed by GSA's Public Building 
Service (PBS), approval of the PBS Building 
Manager must be received by the ordering activity 
and contractor before any repair and alternation 
work may be ordered.  A copy of the approval must 
be retained by both the ordering activity contracting 
officer and the contractor.   Owned or leased space 
outside the PBS inventory may also include 
approval requirements.  A copy of the approval must 
be retained by both the ordering activity contracting 
officer and the MAS contractor performing the R&A 
services.  This R&A SIN shall not be used for PBS 
leased space.  Any agency contracting officer 
ordering services under this SIN for Ancillary R&A is 
responsible for complying with his or her agency's 
internal policies when procuring R&A services.  This 
may include a specific warrant delegation for 
procuring "construction" services when the 
estimated amount of this portion of the task order 
exceeds $2,000. (Ref. FAR 22.4).  Special Notice to 
Ordering Agencies:  GSA or other landlords may 
require re-performance of any nonconforming work 
at agency expense.  If applicable, agencies may 
seek appropriate recourse from the contractor 
responsible for the nonconforming work.  

*238990 
*561210 
541614 

$15M; Note 
13 

$38.5M; 
Note 12 
$15M 
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tank (UST/AST) removal; Air monitoring; Soil vapor 
extraction; Stabilization/solidification, bio-venting, 
carbon absorption, reactive walls, containment, 
monitoring and/or reduction of hazardous waste 
sites, as well as unexploded ordnance removal; 
Remediation-related laboratory testing (e.g., 
biological, chemical, physical, pollution and soil 
testing). Reclamation services include, but are not 
limited to: Land (e.g., creating new land from sea or 
riverbeds and/or restoring areas to a more natural 
state, such as after pollution, desertification, or 
salination have made it unusable); and Water and 
refrigerant reclamation. 
 
Note: Services offered under this SIN shall NOT 
include any remediation / transportation / disposal of 
radioactive waste, asbestos and/or paint abatement, 
radon mitigation, construction and architect-
engineer services as set forth in FAR Part 36 
(including construction, alteration or repair of 
buildings, structures, or other real property). 
Disposal services performed under SIN must be 
ancillary to remediation services performed.  

*Note – size standards updated as of July 2014 

 

 

 

NAICS - EXCEPTIONS: 

*541330: 
    except: Military and Aerospace Equipment and Military Weapons-----------$38.5M 
    except: Contracts and Subcontracts for Engineering Services Awarded Under the National Energy 
Policy Act of 1992-------------$38.5 

*541519 
    except: Information Technology Value Added Resellers--------150 employees; Note 18 

*541712: 
   except: Aircraft------------1500 employees 
   except Aircraft parts, and Auxiliary Equipment, and Aircraft Engine Parts-----------1000 employees 
   except Space Vehicles and Guided Missiles, their Propulsion Units, their Propulsion Units Parts, and 
their Auxiliary  
               Equipment and Parts-----------1000 employees 

*562910: 
   except: Remediation Services------------500 employees; Note 14 
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NAICS - ENDNOTE 

 

NOTE 6:  NAICS Subsectors 334 - For rebuilding machinery or equipment on a factory basis, or 
equivalent, use the NAICS code for a newly manufactured product. Concerns performing major rebuilding 
or overhaul activities do not necessarily have to meet the criteria for being a "manufacturer" although the 
activities may be classified under a manufacturing NAICS code. Ordinary repair services or preservation 
are not considered rebuilding. 

NOTE 9:  NAICS codes 531110, 531120, 531130, and 531190 – Leasing of building space to the Federal 
Government by Owners: For Government procurement, a size standard of $38.5 million in gross receipts 
applies to the owners of building space leased to the Federal Government. The standard does not apply 
to an agent.  

NOTE 10:  NAICS codes 488510, 531210, 541810, 561510, 561520 and 561920 – As measured by total 
revenues, but excluding funds received in trust for an unaffiliated third party, such as bookings or sales 
subject to commissions. The commissions received are included as revenue.  

NOTE11:  NAICS code 541711 and 541712 – For research and development contracts requiring the 
delivery of a manufactured product, the appropriate size standard is that of the manufacturing industry.  

a) "Research and Development" means laboratory or other physical research and development. It 
does not include economic, educational, engineering, operations, systems, or other nonphysical 
research; or computer programming, data processing, commercial and/or medical laboratory 
testing.  

b) For purposes of the Small Business Innovation Research (SBIR) program only, a different 
definition has been established by law. See section 121.701 of these regulations.  

c) "Research and Development" for guided missiles and space vehicles includes evaluations and 
simulation, and other services requiring thorough knowledge of complete missiles and spacecraft. 
43  

NOTE 12.  NAICS 561210 – Facilities Support Services: a) If one or more activities of Facilities Support 
Services as defined in paragraph (b) (below in this footnote) can be identified with a specific industry and 
that industry accounts for 50% or more of the value of an entire procurement, then the proper 
classification of the procurement is that of the specific industry, not Facilities Support Services. b) 
"Facilities Support Services" requires the performance of three or more separate activities in the areas of 
services or specialty trade contractors industries. If services are performed, these service activities must 
each be in a separate NAICS industry. If the procurement requires the use of specialty trade contractors 
(plumbing, painting, plastering, carpentry, etc.), all such specialty trade contractors activities are 
considered a single activity and classified as "Building and Property Specialty Trade Services." Since 
"Building and Property Specialty Trade Services" is only one activity, two additional activities of separate 
NAICS industries are required for a procurement to be classified as "Facilities Support Services."  

NOTE13.  NAICS code 238990 – Building and Property Specialty Trade Services: If a procurement 
requires the use of multiple specialty trade contractors (i.e., plumbing, painting, plastering, carpentry, 
etc.), and no specialty trade accounts for 50% or more of the value of the procurement, all such specialty 
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trade contractors activities are considered a single activity and classified as Building and Property 
Specialty Trade Services.  

NOTE 14. NAICS 562910 – Environmental Remediation Services: a) For SBA assistance as a small 
business concern in the industry of Environmental Remediation Services, other than for Government 
procurement, a concern must be engaged primarily in furnishing a range of services for the remediation 
of a contaminated environment to an acceptable condition including, but not limited to, preliminary 
assessment, site inspection, testing, remedial investigation, feasibility studies, remedial design, 
containment, remedial action, removal of contaminated materials, storage of contaminated materials and 
security and site closeouts. If one of such activities accounts for 50 percent or more of a concern's total 
revenues, employees, or other related factors, the concern's primary industry is that of the particular 
industry and not the Environmental Remediation Services Industry. b) For purposes of classifying a 
Government procurement as Environmental Remediation Services, the general purpose of the 
procurement must be to restore or directly support the restoration of a contaminated environment. This 
includes activities such as preliminary assessment, site inspection, testing, remedial investigation, 
feasibility studies, remedial design, remediation services, containment, and removal of contaminated 
materials or security and site closeouts. The general purpose of the procurement need not necessarily 
include remedial actions. Also, the procurement must be composed of activities in three or more separate 
industries with separate 44 NAICS codes or, in some instances (e.g., engineering), smaller sub-
components of NAICS codes with separate and distinct size standards. These activities may include, but 
are not limited to, separate activities in industries such as: Heavy Construction; Special Trade 
Contractors; Engineering Services; Architectural Services; Management Consulting Services; Hazardous 
and Other Waste Collection; Remediation Services; Testing LFaboratories; and Research and 
Development in the Physical, Engineering, and Life Sciences. If any activity in the procurement can be 
identified with a separate NAICS code, or component of a code with a separate distinct size standard, 
and that industry accounts for 50 percent or more of the value of the entire procurement, then the proper 
size standard is the one for that particular industry, and not the Environmental Remediation Service size 
standard.  

NOTE 15: Subsector 483 – Water Transportation - Offshore Marine Services: The applicable size 
standard shall be $30.5 million for firms furnishing specific transportation services to concerns engaged in 
offshore oil and/or natural gas exploration, drilling production, or marine research; such services 
encompass passenger and freight transportation, anchor handling, and related logistical services to and 
from the work site.  

NOTE16. NAICS code 611519 – Job Corps Centers. For classifying a Federal procurement, the purpose 
of the solicitation must be for the management and operation of a U.S. Department of Labor Job Corps 
Center. The activities involved include admissions activities, life skills training, educational activities, 
comprehensive career preparation activities, career development activities, career transition activities, as 
well as the management and support functions and services needed to operate and maintain the facility. 
For SBA assistance as a small business concern, other than for Federal Government procurements, a 
concern must be primarily engaged in providing the services to operate and maintain Federal Job Corps 
Centers.  

NOTE 17. NAICS code 115310 – Support Activities for Forestry – Forest Fire Suppression and Fuels 
Management Services are two  
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components of Support Activities for Forestry. Forest Fire Suppression includes establishments which 
provide services to fight forest fires. These firms usually have fire-fighting crews and equipment. Fuels 
Management Services firms provide services to clear land of hazardous materials that would fuel forest 
fires. The treatments used by these firms may include prescribed fire, mechanical removal, establishing 
fuel breaks, thinning, pruning, and piling.  

NOTE 18. NAICS code 541519 – An Information Technology Value Added Reseller provides a total 
solution to information technology acquisitions by providing multi-vendor hardware and software along 
with significant services. Significant value added services consist of, but are not limited to, configuration 
consulting and design, systems integration, installation of multi-vendor computer equipment, 
customization of hardware or software, training, product technical support, maintenance, and end user 
support. For purposes of Government procurement, an information technology procurement classified 
under this industry category must consist of at least 15% and not more than 50% of value added services 
as measured by the total price less 45 the cost of information technology hardware, computer software, 
and profit. If the contract consists of less than 15% of value added services, then it must be classified 
under a NAICS manufacturing industry. If the contract consists of more than 50% of value added 
services, then it must be classified under the NAICS industry that best describes the predominate service 
of the procurement. To qualify as an Information Technology Value Added Reseller for purposes of SBA 
assistance, other than for Government procurement, a concern must be primarily engaged in providing 
information technology equipment and computer software and provide value added services which 
account for at least 15% of its receipts but not more than 50% of its receipts.  

NOTE 19. NAICS Sector 92 – Small business size standards are not established for this sector. 
Establishments in the Public Administration sector are Federal, State, and local government agencies 
which administer and oversee government programs and activities that are not performed by private 
establishments. Concerns performing operational services for the administration of a government 
program are classified under the NAICS private sector industry based on the activities performed. 
Similarly, procurements for these types of services are classified under the NAICS private sector industry 
that best describes the activities to be performed. For example, if a government agency issues a 
procurement for law enforcement services, the requirement would be classified using one of the NAICS 
industry codes under NAICS industry 56161, Investigation, Guard, and Armored Car Service 
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N ITEM 10A. 

   B. THE ABOVE NUMBERED CONTRACT/ORDER IS MOD FIED TO REFLECT THE ADM NISTRATIVE CHANGES (such as changes in paying office, appropriation data, etc.) SET FORTH IN

 ITEM 14. PURSUANT TO THE AUTHORITY OF FAR 43.103(b). Type of contract modifications Unilateral 

 C. THIS SUPPLEMENTAL AGREEMENT IS ENTERED NTO PURSUANT TO AUTHORITY OF:

   D. OTHER (Specify type of modification and authority):

E. IMPORTANT: Contractor:  is not X , is   required to sign this document and return, ___ copies to the issuing office.

14. DESCRIPTION OF MOD FICATION (Organized by UCF section headings,including solicitation/contract subject matter where feasible.)

 

 

 

 

 

 

 

 

 

 

 

 

15A. NAME AND TITLE OF SIGNER (Type or Print)

 

 

 

16A. NAME AND TITLE OF CONTRACTING OFFICER (Type or Print)

 

 

 

15B. CONTRACTOR/OFFEROR

 

__________________________________

Signature of person authorized to sign)

15C. DATE SIGNED

 

 

16B. UNITED STATES OF AMERICA

 

By _____________________________________

(Signature of Contracting Officer)

16C. DATE SIGNED
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X

 

X See Block 13 Notes...

The above numbered contract under Federal Supply Schedule industrial group 874 Mission 
Oriented Business Integrated Services (MOBIS) is hereby modified as follows: 
In accordance with clause I-FSS-163, Option to Extend the Term of the Contract, Option 
Period 2 is hereby exercised and the contract term is hereby extended from 01/27/2016 
through 01/26/2021. The current contract prices (pricing identified in modification 
PS-0030)  for the Option Period, will remain in effect until pricing and current terms 
and conditions for Option 2 is finalized based on contract evaluation, negotiations and 
resolutions of findings in the GSA Office of Inspector General's (OIG) audit report. It 
                                    Continue next page
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Signature Not Required   Signed electronically See above Dec 08, 2015
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Continuation of Description...

is the intent of the parties to finalize contract pricing, terms and conditions within 
180 days of the effective date of this modification.
Note: Failure to update your electronic file submission in accordance with contract 
clause 552.238-81 will adversely impact the customers ability to utilize your services. 
Except as provided herein, all terms and conditions of the document referenced in item 9A
or 10A, as heretofore changed, remains unchanged and in full force and effect.            
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Block 13.D:

I-FSS-163 OPTION TO EXTEND THE TERM OF THE CONTRACT (EVERGREEN) (APR 2000)





Continuation of Description...
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Block 13.C:

552.238-80 Use of Federal Supply Contracts by Certain Entities - Recovery Purchasing.



AMENDMENT OF SOLICITATION/MODIFICATION OF CONTRACT 1.  CONTRACT ID CODE PAGE OF PAGES 

   1 1 
2.  AMENDMENT/MODIFICATION NO. 
AO-0043 

3.  EFFECTIVE DATE 
01-01-2016 

4.  REQUISITION/PURCHASE REQ. NO. 
  

5.  PROJECT NO. (IF APPLICABLE) 
00CORP 

6.  Issued By Code  7.  ADMINISTERED BY (If other than Item 6) Code  
 

GSA, MANAGEMENT SERVICES CTR 

400 15TH ST, SW RM 2757 

(AQSA) 

AUBURN, WA 98001 

 
 

 
 

 

GSA/FAS/QV0CE 

401 WEST PEACHTREE ST 

ATLANTA, GA  30308 
 

 

  

8.  Name and Address of Contractor (No., street, county, State and ZIP Code (x) 9A.  AMENDMENT OF SOLICITATION NO. 
 
MCKINSEY & COMPANY, INC. WASHINGTON D.C. 

1200 19TH ST NW STE 1100 

  

WASHINGTON,  DC  200362412                                                                                    

         

 9B.  DATED (SEE ITEM 11) 

  

 10A.  MOD FICATION OF CONTRACT/ORDER NO. 

X GS-10F-0118S 

 10B.  DATED (SEE ITEM 13) 
CODE FACILITY CODE  JAN 20, 2006 

11.  THIS ITEM ONLY APPLIES TO AMENDMENTS OF SOLICITATIONS 
 The above numbered solicitation is amended as set forth in item 14.  The hour and date specified for receipt of 

Offers 
 is extended  is not extended. 

Offer's must acknowledge receipt of this amendment prior to the hour and date specified in the solicitation or as amended, by one of the following methods: 
(a) By completing Items 8 and 15, and returning ________copies of the amendment;  (b) By acknowledging receipt of this amendment on each copy of the offer submitted; or 
(c) By separate letter or telegram which includes a reference to the solicitation and amendment numbers.  FAILURE OF YOUR ACKNOWLEDGEMENT TO BE RECEIVED 
AT THE PLACE DESIGNATED FOR THE RECEIPT OF OFFERS PRIOR TO THE HOUR AND DATE SPECIFIED MAY RESULT IN REJECTION OF YOUR OFFER.  If by 
virtue of this amendment you desire to change an offer already submitted, such change may be made by telegram or letter, provided each telegram or letter makes reference 
to the solicitation and this amendment, and is received prior to the opening hour and date specified. 
12.  ACCOUNTING AND APPROPRIATION DATA (If required) 
 

13.  THIS ITEM APPLIES ONLY TO MODIFICATIONS OF CONTRACTS/ORDERS, 
IT MODIFIES THE CONTRACT/ORDER NO. AS DESCRIBED IN ITEM 14. 

[  ] A. THIS CHANGE ORDER IS  ISSUED PURSUANT TO :  (Specify authority) THE CHANGES SET FORTH IN ITEM 14 ARE MADE IN THE  CONTRACT ORDER 
NO. IN ITEM 10A.       

  

[  ] B. THE ABOVE NUMBERED CONTRACT/ORDER IS MODIFIED TO REFLECT THE ADMINISTRATIVE CHANGES (such as changes in paying office, appropriation 
date, etc.)  SET FORTH IN ITEM 14, PURSUANT TO THE AUTHORITY OF FAR 43.103(b). 

  

[  ] C. THIS SUPPLEMENTAL AGREEMENT IS ENTERED INTO PURSUANT TO AUTHORITY OF : 
  

[ X ] D. OTHER (Specify type of modification and authority) 
 In accordance with clause 52.219.9 Small Business Subcontracting Plan and Contractors’ 

Plan 
  
E.  IMPORTANT:  Contractor X is not,  is required to sign this document and return ____ copies to the issuing office. 
14.  DESCRIPTION OF AMENDMENT/MODIFICATION (Organized by UCF section headings, including solicitation/contract subject matter where feasible.) 
The above number contract is modified as follows: 
 

The above numbered contract, GS-10F-0118S, is hereby modified to incorporate the Small Business Plan for contractor s fiscal year January 01, 2016 
through December  31, 2016.  A copy of approved plan is attached. 

Except as provided herein, all terms and conditions of the document referenced in item 9A or 10A, as heretofore changed, remains unchanged and in full force and effect. 
15A.  NAME AND TITLE OF SIGNER (Type or print) 16A.  NAME AND TITLE OF CONTRACTING OFFICER (Type or print) 
                

LYNN N MAULDIN 

Supervisory Contracting Officer 

15B.  CONTRACTOR/OFFEROR 15C.  DATE SIGNED 16B.  UNITED STATES OF AMERICA 16C. DATE SIGNED 
   

12/18/2015   ________________________________________  BY  ______________________________________________ 
(Signature of person authorized to sign)  (Signature of Contracting Officer)  

NSN 7540-01-152-8070  30-105 STANDARD FORM 30 (REV. 10-83) 
PREVIOUS EDITION UNUSABLE  Prescribed by GSA, 
  FAR (48 CFR) 53.243  
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  1  
2.  AMENDMENT/MODIFICATION NO. 
MOD FICATION       

3.  EFFECTIVE DATE 
SEE BLOCK 16C. 

4.  REQUISITION/PURCHASE REQ. NO. 
 

5.  PROJECT NO. (IF APPLICABLE) 
 

6.  Issued By Code  7.  ADMINISTERED BY (If other than Item 6) Code  
  

8.  Name and Address of Contractor (No., street, county, State and ZIP Code (x) 9A. AMENDMENT OF SOLICITATION NO. 
   

  9B.  DATED (SEE ITEM 11) 
   
  10A. MODIFICATION OF CONTRACT/ORDER NO. 
   
  10B.  DATED (SEE ITEM 13) 
CODE FACILITY CODE   

11.  THIS ITEM ONLY APPLIES TO AMENDMENTS OF SOLICITATIONS 
 The above numbered solicitation is amended as set forth in item 14.  The hour and date specified for receipt of Offers  is extended X is not extended. 

Offer's must acknowledge receipt of his amendment prior to the hour and date specified in the solicitation or as amended, by one of the following methods: 
 
(a) By completing Items 8 and 15, and returning ________copies of the amendment;  (b) By acknowledging receipt of this amendment on each copy of the offer submitted; or (c) By 
separate letter or telegram which includes a reference to the solicitation and amendment numbers.  FAILURE OF YOUR ACKNOWLEDGEMENT TO BE RECEIVED AT THE PLACE 
DESIGNATED FOR THE RECEIPT OF OFFERS PRIOR TO THE HOUR AND DATE SPECIFIED MAY RESULT IN REJECTION OF YOUR OFFER.  If by virtue of this amendment you 
desire to change an offer already submitted, such change may be made by telegram or letter, provided each telegram or letter makes reference to the solicitation and this amendment, and 
is received prior to the opening hour and date specified. 
 
12.  ACCOUNTING AND APPROPRIATION DATA (If required) 
 

13.  THIS ITEM APPLIES ONLY TO MODIFICATIONS OF CONTRACTS/ORDERS, 
IT MODIFIES THE CONTRACT/ORDER NO. AS DESCRIBED IN ITEM 14. 

  A. THIS CHANGE ORDER IS ISSUED PURSUANT TO :  (Specify authority) THE CHANGES SET FORTH IN ITEM 14 ARE MADE IN THE  CONTRACT ORDER NO. 
IN ITEM 10A. 

  
 B. THE ABOVE NUMBERED CONTRACT/ORDER IS MODIFIED TO REFLECT THE ADMINISTRATIVE CHANGES (such as changes in paying office, appropriation 

date, etc.)  SET FORTH IN ITEM 14, PURSUANT TO THE AUTHORITY OF FAR 43.103(b). 
  

     X C. THIS SUPPLEMENTAL AGREEMENT IS ENTERED INTO PURSUANT TO AUTHORITY OF : 
      
 
  
 

      Continued on next page 
 D. OTHER (Specify type of modification and authority)  
    
E.  IMPORTANT:  Contractor is not X      is  required to sign this document. 
14.  DESCRIPTION OF AMENDMENT/MODIFICATION (Organized by UCF section headings, including solicitation/contract subject matter where feasible.) 

 
Continued on next page  
 
Except as provided herein, all terms and conditions of the document referenced in item 9A or 10A, as heretofore changed, remains unchanged and in full force and effect. 

15A.  NAME AND TITLE OF SIGNER (Type or print) 16A.  NAME AND TITLE OF CONTRACTING OFFICER (Type or print) 
  

15B.  CONTRACTOR/OFFEROR 15C.  DATE SIGNED 16B.  UNITED STATES OF AMERICA 16C. DATE SIGNED 
  

            GGSSAA  UUnniillaatteerraall  MMoodd 

   

          Electronically Signed   

 

  ________________________________________  BY  ______________________________________________  
(Signature of person authorized to sign)  (Signature of Contracting Officer)  

   NSN 7540-01-152-8070  30-105 STANDARD FORM 30 (REV. 10-83) 
PREVIOUS EDITION UNUSABLE  Prescribed by GSA, 
(Note:  This is an FSS reproduction using word processing software  FAR (48 CFR) 53.243 
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Customized Mass Mod 
Issued date: January 1, 2016 
Unilateral 
 
FAR Citation:  43.103 (b)(1) 
 
The purpose of this modification is to: 
 

1) Remove the “C” prefix from all of the Professional Services Schedule (PSS) Special Item 

Numbers with the exception of the complimentary services SINs (complimentary SINs 
are:  C871 202, C871 207, C871 208, C871 211, C132 51, C595 21).   

 
 Contracts that held PSS SINs with a “C” prefix are hereby changed to the  “non-C” SIN.    
 

2) Replace duplicative SINs with a single shared SIN under PSS.  The following sub-SINs 
have been consolidated into shared SINs: 

  
  

Shared PSS 

SIN 
Duplicative 

SINs 
 

SIN Description 

100-01 874 99 
871 99 
541  99 
874 599  
382  99 
899  99    

Introduction of New Services - A new service may be a task, procedure, or product 

existing in the commercial market which is being developed, improved or has not been 

introduced to the Federal Government. A new service is not currently available under any 

GSA Contract, but is categorically related to the procurement of professional services 

under this Schedule. 

 
 

Shared PSS 

SIN 
Duplicative 

SINs 
 

SIN Description 

100-03  871 8 
382 6 
874 5 
874 506 
899 10      
 
    

Ancillary Supplies and/or Services - Ancillary supplies and/or services are support 

supplies and/or services which are not within the scope of any other SIN on this schedule. 

These supplies and/or services are necessary to compliment a contractor's offerings to 

provide a solution to a customer requirement. This SIN may be used for orders and blanket 

purchase agreements that involve work or a project that is solely associated with the 

supplies and/or services purchased under this schedule. This SIN EXCLUDES purchases 

that are exclusively for supplies and/or services already available under another schedule. 

Special Instructions: The work performed under this SIN shall be associated with existing 

SIN(s) that are part of this schedule. Ancillary supplies and/or services shall not be the 

primary purpose of the work ordered, but be an integral part of the total solution offered. 

Ancillary supplies and/or services may only be ordered in conjunction with or in support of 

supplies or services purchased under another SIN(s) of the same schedule. Offerors may be 

required to provide additional information to support a determination that their proposed 

ancillary supplies and/or services are commercially offered in support of one or more 

SIN(s) under this schedule. 
  



Attached is the new SIN table that is to be used when adding services. 
 
All other terms and conditions remain the same. 
 
GSA Advantage! catalog updates should occur under normal circumstances (such as after you 
modify your contract to add/change awarded items or prices). When you update your GSA 
Advantage! catalog/text files, please reference the new PSS rather than the predecessor 
Schedule.  Instructions are as follows: 
 
1) Update SIP while connected to the internet; SIP will automatically update your contract table.  
If you attempt to update SIP offline, the table will not update beforehand. 
 
2)  Click on "Contract" from the left-side menu, then select the contract that is to be merged.  
Select your old schedule contract, i.e., 520. 
 
3) From the top menu, click on "Tools", then click “Merge Schedules.”  SIP will be activated. 

 
 
4)  Update your text file.  Either need to go into the textfile folder (named /textfile) and place a 
new document in there, or edit the current one and then reattach it. 
 
5)  Go to "Communications" and click on "Create a Catalog". 
 
When requesting a modification to add new services, please refer to the modification 
instructions found on the PSS portal page at www.gsa.gov/psschedule. 
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recruitment and placement programs which 
include merit promotion, transfer of function 
(TOF), reassignment, temporary promotion, detail, 
realignment, change to lower grade, upward 
mobility, rotational training assignments, 
reduction-in-force (RIF), etc; qualifications 
analysis; manage special recruitment programs 
such as Senior Executive Service (SES), 
Outstanding Scholar, Veteran's Readjustment, 
Disabled, and Student Aid Programs; assessment 
centers for selection purposes; prepare job 
vacancy announcements; and provide 
employment information as appropriate regarding 
employment opportunities with the Federal 
government in general and with agency supported 
activities specifically.   
 
Position Classification: Contractor shall provide 
services in a range of classification functions for a 
variety of occupations and grades in the General 
Schedule, the Federal Wage System, or other 
Federal classification systems, in accordance with 
Title 5, United States Code (USC) or other 
appropriate authorities.  Examples of 
Classification support include but are not limited 
to: Review position descriptions for adequacy; 
implement classification standards; prepare 
evaluation statements; conducts audits; counsel 
employees who wish to submit classification 
appeals; provide advice on position management, 
organization structure, supervisor / worker ratio 
and impact of mission/workload changes; and 
assist in the preparation of position descriptions.  
Services may be provided with or without 
delegation of classification signature authority to 
line managers dependent upon agency policies 
and requirements.   
 
Personnel Actions: Contractor shall provide 
services in processing a range of Federal 
personnel actions.  Examples of Personnel 
Actions support include but are not limited to: 
Process manually or electronically the Stand Form 
50 and related forms and documents to effect the 
full range of personnel actions for SES, General 
Schedule, Federal Wage System, and other 
employee pay systems; maintain on-line data in 
HR information systems (HRIS) and any 
automated personnel subsystems to include, if 
needed, electronic interface with finance and 
OPM systems; provide advice and assistance on 
technical matters related to employee records; 
prepare reports; electronic processing of resumes; 
provide for custody and maintenance of Official 
Personnel Files (OPF's); maintain OPF's in a 
secured area, protected from unauthorized access 
in accordance with regulatory requirements; 
forward OPF's to National Records Center; and 
provide required employment verification.   
 
Training: Contractor shall conduct a full range of 
services in HR-specific training support.  
Examples of Training support include but are not 
limited to: Provide advice, guidance and 
assistance to supervisors and employees as well 
as HR/personnel staff in managing self-
improvement training resources; provide 
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assistance in identifying training needs and 
requirements; coordinate the availability of various 
training programs, developmental career 
programs, executive leadership programs, and 
tuition assistance programs; encourage 
participation and accountability from management 
and employees in the training program(s); counsel 
management and employees to determine the 
best and most cost-effective methods of meeting 
organizational and career developmental needs; 
recommend, design, and/or conduct programs in 
areas related to human resources.  Services 
SHALL NOT include mandatory 1102-Series 
workforce acquisition training.  Off-the-shelf 
training may be tailored to meet specific agency 
needs.  Interactive, multimedia and distance 
learning techniques may be utilized.   
 
Employee Relations: Contractor shall offer 
services covering a range of employee relations 
services.  Examples of Employee Relations 
support include but are not limited to: Provide 
comprehensive support in disciplinary actions as 
they relate to complaints, grievances, and 
appeals; leave administration, recognition and 
awards, performance management and appraisal, 
insurance benefits.  Thrift Savings Plan, and 
retirements; provide guidance and assistance in 
completing necessary processes and 
documentation; provide guidance and assistance 
to monitor and assess the value of or to operate 
compliant receipt systems such as an agency 
complaint hotline; perform case management; 
review proposed correspondence for regulatory 
compliance; service as an interface with legal 
staff, union representatives, Department of Labor 
(DOL), Office of Personnel Management (OPM), 
other appropriate outside agencies, and 
appropriate internal agency activities as required.   
 
Outplacement: Contractor shall perform personnel 
outplacement services.  Examples of 
Outplacement support include but are not limited 
to: Provide comprehensive outplacement/career 
transition services in response to downsizing and 
reorganizing including moving personnel to new 
positions inside or outside of the organization and 
retirement assistance; provide training, counseling 
and guidance in areas such as self-assessment; 
knowledge, skills, and abilities (KSA) assessment; 
job aptitude / interest inventories; group and 
individual counseling; career and job workshops; 
resumes writing; job search methods; interview 
and negotiation techniques; stress management; 
personal financial management and job training; 
and provide retirement assistance.   
 
Review and Integration Services: *Function 
Review: Contractor shall provide a review of the 
human resources department and other offices 
relating to the implementation function 
outsourced. Examples include but are not limited 
to: The Contractor selected to perform the 
outsourced function meets with the human 
resources personnel and other personnel as 
necessary to gain an understanding of the 
environment in which the work will be performed. 
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such as routine painting or carpeting, simple 
hanging of drywall, basic electrical or plumbing 
work, landscaping, and similar noncomplex 
services.  
 
This SIN EXCLUDES: (1) major or new 
construction of buildings, roads, parking lots and 
other facilities; (2) complex R&A of entire facilities 
or significant portions of facilities, and (3) Architect-
Engineering Services subject to Public Law 92-582 
(Brooks Act).                   
 
The work performed under this SIN shall be 
associated with existing SINs that are part of this 
Schedule. Ancillary Repair and Alterations shall not 
be the primary purpose of the work ordered but be 
an integral part of the total solution offered. 
Ancillary Repair and Alteration services may only 
be ordered in conjunction with or in support of 
products or services purchased under this Federal 
Supply Schedule contract.  This SIN includes all 
regulatory guidance outlined in accordance with 
FAR 22, 28 and 36, including the Davis Bacon Act 
and the Miller Act.   Special Instructions:  No award 
will be made under C874-597, Ancillary Repair and 
Alterations unless an offeror is awarded (or 
receives award concurrently) for SINs under the 
Logworld (8745) portion of this Schedule contract.   
For federally-owned space managed by GSA's 
Public Building Service (PBS), approval of the PBS 
Building Manager must be received by the ordering 
activity and contractor before any repair and 
alternation work may be ordered.  A copy of the 
approval must be retained by both the ordering 
activity contracting officer and the contractor.   
Owned or leased space outside the PBS inventory 
may also include approval requirements.  A copy of 
the approval must be retained by both the ordering 
activity contracting officer and the MAS contractor 
performing the R&A services.  This R&A SIN shall 
not be used for PBS leased space.  Any agency 
contracting officer ordering services under this SIN 
for Ancillary R&A is responsible for complying with 
his or her agency's internal policies when procuring 
R&A services.  This may include a specific warrant 
delegation for procuring "construction" services 
when the estimated amount of this portion of the 
task order exceeds $2,000. (Ref. FAR 22.4).  
Special Notice to Ordering Agencies:  GSA or other 
landlords may require re-performance of any 
nonconforming work at agency expense.  If 
applicable, agencies may seek appropriate 
recourse from the contractor responsible for the 
nonconforming work.  

$15M; Note 13 
$38.5M; Note 12 

$15M 
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restoration; Emergency response clean up (ERC); 
Underground storage tank/above-ground storage 
tank (UST/AST) removal; Air monitoring; Soil vapor 
extraction; Stabilization/solidification, bio-venting, 
carbon absorption, reactive walls, containment, 
monitoring and/or reduction of hazardous waste 
sites, as well as unexploded ordnance removal; 
Remediation-related laboratory testing (e.g., 
biological, chemical, physical, pollution and soil 
testing). Reclamation services include, but are not 
limited to: Land (e.g., creating new land from sea or 
riverbeds and/or restoring areas to a more natural 
state, such as after pollution, desertification, or 
salination have made it unusable); and Water and 
refrigerant reclamation. 
 
Note: Services offered under this SIN shall NOT 
include any remediation / transportation / disposal 
of radioactive waste, asbestos and/or paint 
abatement, radon mitigation, construction and 
architect-engineer services as set forth in FAR Part 
36 (including construction, alteration or repair of 
buildings, structures, or other real property). 
Disposal services performed under SIN must be 
ancillary to remediation services performed.  

*Note – size standards updated as of July 2014 

NAICS - EXCEPTIONS: 

*541330: 
    except: Military and Aerospace Equipment and Military Weapons-----------$38.5M 
    except: Contracts and Subcontracts for Engineering Services Awarded Under the National Energy Policy Act 
of 1992-------------$38.5 

*541519 
    except: Information Technology Value Added Resellers--------150 employees; Note 18 

*541712: 
   except: Aircraft------------1500 employees 
   except Aircraft parts, and Auxiliary Equipment, and Aircraft Engine Parts-----------1000 employees 
   except Space Vehicles and Guided Missiles, their Propulsion Units, their Propulsion Units Parts, and their 
Auxiliary  
               Equipment and Parts-----------1000 employees 

*562910: 
   except: Remediation Services------------500 employees; Note 14 
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NAICS - ENDNOTE 

 

NOTE 6:  NAICS Subsectors 334 - For rebuilding machinery or equipment on a factory basis, or equivalent, 
use the NAICS code for a newly manufactured product. Concerns performing major rebuilding or overhaul 
activities do not necessarily have to meet the criteria for being a "manufacturer" although the activities may be 
classified under a manufacturing NAICS code. Ordinary repair services or preservation are not considered 
rebuilding. 

NOTE 9:  NAICS codes 531110, 531120, 531130, and 531190 – Leasing of building space to the Federal 
Government by Owners: For Government procurement, a size standard of $38.5 million in gross receipts 
applies to the owners of building space leased to the Federal Government. The standard does not apply to an 
agent.  

NOTE 10:  NAICS codes 488510, 531210, 541810, 561510, 561520 and 561920 – As measured by total 
revenues, but excluding funds received in trust for an unaffiliated third party, such as bookings or sales subject 
to commissions. The commissions received are included as revenue.  

NOTE11:  NAICS code 541711 and 541712 – For research and development contracts requiring the delivery 
of a manufactured product, the appropriate size standard is that of the manufacturing industry.  

a) "Research and Development" means laboratory or other physical research and development. It does 
not include economic, educational, engineering, operations, systems, or other nonphysical research; or 
computer programming, data processing, commercial and/or medical laboratory testing.  

b) For purposes of the Small Business Innovation Research (SBIR) program only, a different definition 
has been established by law. See section 121.701 of these regulations.  

c) "Research and Development" for guided missiles and space vehicles includes evaluations and 
simulation, and other services requiring thorough knowledge of complete missiles and spacecraft. 43  

NOTE 12.  NAICS 561210 – Facilities Support Services: a) If one or more activities of Facilities Support 
Services as defined in paragraph (b) (below in this footnote) can be identified with a specific industry and that 
industry accounts for 50% or more of the value of an entire procurement, then the proper classification of the 
procurement is that of the specific industry, not Facilities Support Services. b) "Facilities Support Services" 
requires the performance of three or more separate activities in the areas of services or specialty trade 
contractors industries. If services are performed, these service activities must each be in a separate NAICS 
industry. If the procurement requires the use of specialty trade contractors (plumbing, painting, plastering, 
carpentry, etc.), all such specialty trade contractors activities are considered a single activity and classified as 
"Building and Property Specialty Trade Services." Since "Building and Property Specialty Trade Services" is 
only one activity, two additional activities of separate NAICS industries are required for a procurement to be 
classified as "Facilities Support Services."  

NOTE13.  NAICS code 238990 – Building and Property Specialty Trade Services: If a procurement requires 
the use of multiple specialty trade contractors (i.e., plumbing, painting, plastering, carpentry, etc.), and no 
specialty trade accounts for 50% or more of the value of the procurement, all such specialty trade contractors 
activities are considered a single activity and classified as Building and Property Specialty Trade Services.  
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NOTE 14. NAICS 562910 – Environmental Remediation Services: a) For SBA assistance as a small business 
concern in the industry of Environmental Remediation Services, other than for Government procurement, a 
concern must be engaged primarily in furnishing a range of services for the remediation of a contaminated 
environment to an acceptable condition including, but not limited to, preliminary assessment, site inspection, 
testing, remedial investigation, feasibility studies, remedial design, containment, remedial action, removal of 
contaminated materials, storage of contaminated materials and security and site closeouts. If one of such 
activities accounts for 50 percent or more of a concern's total revenues, employees, or other related factors, 
the concern's primary industry is that of the particular industry and not the Environmental Remediation 
Services Industry. b) For purposes of classifying a Government procurement as Environmental Remediation 
Services, the general purpose of the procurement must be to restore or directly support the restoration of a 
contaminated environment. This includes activities such as preliminary assessment, site inspection, testing, 
remedial investigation, feasibility studies, remedial design, remediation services, containment, and removal of 
contaminated materials or security and site closeouts. The general purpose of the procurement need not 
necessarily include remedial actions. Also, the procurement must be composed of activities in three or more 
separate industries with separate 44 NAICS codes or, in some instances (e.g., engineering), smaller sub-
components of NAICS codes with separate and distinct size standards. These activities may include, but are 
not limited to, separate activities in industries such as: Heavy Construction; Special Trade Contractors; 
Engineering Services; Architectural Services; Management Consulting Services; Hazardous and Other Waste 
Collection; Remediation Services; Testing LFaboratories; and Research and Development in the Physical, 
Engineering, and Life Sciences. If any activity in the procurement can be identified with a separate NAICS 
code, or component of a code with a separate distinct size standard, and that industry accounts for 50 percent 
or more of the value of the entire procurement, then the proper size standard is the one for that particular 
industry, and not the Environmental Remediation Service size standard.  

NOTE 15: Subsector 483 – Water Transportation - Offshore Marine Services: The applicable size standard 
shall be $30.5 million for firms furnishing specific transportation services to concerns engaged in offshore oil 
and/or natural gas exploration, drilling production, or marine research; such services encompass passenger 
and freight transportation, anchor handling, and related logistical services to and from the work site.  

NOTE16. NAICS code 611519 – Job Corps Centers. For classifying a Federal procurement, the purpose of the 
solicitation must be for the management and operation of a U.S. Department of Labor Job Corps Center. The 
activities involved include admissions activities, life skills training, educational activities, comprehensive career 
preparation activities, career development activities, career transition activities, as well as the management 
and support functions and services needed to operate and maintain the facility. For SBA assistance as a small 
business concern, other than for Federal Government procurements, a concern must be primarily engaged in 
providing the services to operate and maintain Federal Job Corps Centers.  

 

NOTE 17. NAICS code 115310 – Support Activities for Forestry – Forest Fire Suppression and Fuels 
Management Services are two components of Support Activities for Forestry. Forest Fire Suppression includes 
establishments which provide services to fight forest fires. These firms usually have fire-fighting crews and 
equipment. Fuels Management Services firms provide services to clear land of hazardous materials that would 
fuel forest fires. The treatments used by these firms may include prescribed fire, mechanical removal, 
establishing fuel breaks, thinning, pruning, and piling.  

NOTE 18. NAICS code 541519 – An Information Technology Value Added Reseller provides a total solution to 
information technology acquisitions by providing multi-vendor hardware and software along with significant 
services. Significant value added services consist of, but are not limited to, configuration consulting and 
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design, systems integration, installation of multi-vendor computer equipment, customization of hardware or 
software, training, product technical support, maintenance, and end user support. For purposes of Government 
procurement, an information technology procurement classified under this industry category must consist of at 
least 15% and not more than 50% of value added services as measured by the total price less 45 the cost of 
information technology hardware, computer software, and profit. If the contract consists of less than 15% of 
value added services, then it must be classified under a NAICS manufacturing industry. If the contract consists 
of more than 50% of value added services, then it must be classified under the NAICS industry that best 
describes the predominate service of the procurement. To qualify as an Information Technology Value Added 
Reseller for purposes of SBA assistance, other than for Government procurement, a concern must be primarily 
engaged in providing information technology equipment and computer software and provide value added 
services which account for at least 15% of its receipts but not more than 50% of its receipts.  

 



AMENDMENT OF SOLICITATION/MODIFICATION OF CONTRACT

 

1.Contract ID Code Page of Pages

    |    

Amendment/Modification No.

 

3. Effective Date: 4. Requisition/Purchase Req. No. 5. Project No. (If Applicable)

6. Issued By:

 

 

 

 

 

7. Administered By: (If Other)

 

 

 

 

 

8. Name and Address of Contractor (No. Street, County, State and Zip Code)

 

 

 

 

 

9A Amendment of Soliciation No:

 

9B. Dated (See Item 11)

 

 

 

 

 

X

 

10A. Modification of Contract/Order No.

 

10B. Dated (See Item 13)

 

Code Facility Code

11. THIS ITEM ONLY APPLIES TO AMENDMENTS OF SOLICITATIONS
The above numbered solicitation is amended as set forth in item 14.  The hour and

date specified for receipt of Offers

is extended is not extended.

Offerors must acknowledge receipt of this amendment prior to the hour and date specified in the solicitation or as amended, by one of the following methods.
(a) By completing items 8 and 15, and returning  copies of the amendment; (b) By acknowledging receipt of this amendment on each copy of the offer submitted; or (c) By separate letter or telegram which includes a

reference to the solicitation and amendment numbers.  FAILURE OF YOUR ACKNOWLEDGEMENT TO BE RECEIVED AT THE PLACE DESIGNATED FOR THE RECEIPT OF OFFERS PRIOR TO THE HOUR AND

DATE SPECIFIED MAY RESULT IN REJECTION OF YOUR OFFER. If by virtue of this amendment you desire to change an offer already submitted, such change may be made by telegram or letter, provided each

telegram or letter makes reference to the solicitation and this amendment and is received prior to the opening hour and date specified.

12. ACCOUNTING AND APPROPRIATION DATA (If required)

 

13. THIS ITEM APPLIES ONLY TO MODIFICATIONS OF CONTRACTS/ORDERS,

IT MODIFIES THE CONTRACT/ORDER NO. AS DESCRIBED IN ITEM 14.

 
A. THIS CHANGE ORDER IS ISSUED PURSUANT TO: (Specify authority) THE CHANGES SET FORTH IN ITEM 14 ARE MADE IN THE CONTRACT ORDER NO.

N ITEM 10A. 

   B. THE ABOVE NUMBERED CONTRACT/ORDER IS MOD FIED TO REFLECT THE ADM NISTRATIVE CHANGES (such as changes in paying office, appropriation data, etc.) SET FORTH IN

 ITEM 14. PURSUANT TO THE AUTHORITY OF FAR 43.103(b). 

 C. THIS SUPPLEMENTAL AGREEMENT IS ENTERED NTO PURSUANT TO AUTHORITY OF:

   D. OTHER (Specify type of modification and authority):

E. IMPORTANT: Contractor:  is not , is  
X

 required to sign this document and return, ___ copies to the issuing office.

14. DESCRIPTION OF MOD FICATION (Organized by UCF section headings,including solicitation/contract subject matter where feasible.)

 

 

 

 

 

 

 

 

 

 

 

 

15A. NAME AND TITLE OF SIGNER (Type or Print)

 

 

 

16A. NAME AND TITLE OF CONTRACTING OFFICER (Type or Print)

 

 

 

15B. CONTRACTOR/OFFEROR

 

__________________________________

Signature of person authorized to sign)

15C. DATE SIGNED

 

 

16B. UNITED STATES OF AMERICA

 

By _____________________________________

(Signature of Contracting Officer)

16C. DATE SIGNED

 

 

PS-0044

General Service Administration
GSA, MANAGEMENT SERVICES CTR
400 15TH ST, SW RM 2757 (AQSA)
AUBURN                 WA 98001
 

GSA/FAS/QV0CE
401 WEST PEACHTREE ST
ATLANTA, GA  30308

MCKINSEY & COMPANY, INC. WASHINGTON D.C.
1200 19TH ST NW STE 1100
 
WASHINGTON, DC 200362412

GS-10F-0118S

Jan 27, 2006

 

 

X See Block 13 Notes...

 

The above numbered contract under Federal Supply Schedule Industrial Group 00CORP - 
Professional Services Schedule (PSS) is hereby modified as follows: Revise the contract 
terms and conditions as negotiated in association with Audit Report Number 
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COMMERCIAL SALES PRACTICES FORMAT (Use this format for services) 
 
Name of Offeror  McKinsey & Company, Inc. Washington D.C. __________________________________ 
SIN(s)____874-1_______________________________________________________Date______October 4, 2016 
 
Note:  Please refer to clause 552.212-70, PREPARATION OF OFFER (MULTIPLE AWARD SCHEDULE), for 
additional information concerning your offer.  Provide the following information for each SIN (or group of SINs or 
SubSIN for which information is the same). 

(1) Provide the dollar value of sales to the general public/state or local government at or based on market prices, 
cost build up or an established catalog or market price during the previous 12-month period or the offerors last 
fiscal year:  $__   State beginning and ending of the 12-month period.  
Beginning_1/1/2015_______ Ending__12/31/2015____________.  In the event that a dollar value is not an 
appropriate measure of the sales, provide and describe your own measure of the sales of the item(s).  In the 
event sales are made only to state or local governments, identify such sales accordingly. 

(2) Show your total projected annual sales to the Government under this contract for the contract term, excluding 
options, for each SIN offered.  If you currently hold a Federal Supply Schedule contract for the SIN the total 
projected annual sales should be based on your most recent 12 months of sales under that contract.   

SIN $ SIN $ SIN $ 
874-1      
      
      

 
(3) Based on your written discounting policies (standard commercial sales practices in the event you do not have 

written discounting policies), are the prices (discounts, concessions, terms and conditions in any combination) 
which you offer the Government equal to or better than that offered to any customer acquiring the same items 
regardless of quantity or terms and conditions?    (See definition of “concession” and 
“discount” in 552.212-70.) 

((4) (a) Based on your written pricing policies (standard commercial sales practices in the event you do not have 
written pricing policies), provide information as requested for each SIN (or group of SINs for which the 
information is the same).  The information should be attached separately via the Proposal Price List 
Spreadsheet.  Rows should be added to accommodate as many customers as required. 

Column 1 – Customer  Column 2 –Price* 
(*Disclosures should be 

made on a separate sheet) 

Column 3 – 
Quantity/Volume 

Column 4 – Discounts, 
Concessions, Terms and 

Conditions  
See Attached Proposal 

Price List (PPL) 
Spreadsheet 

See Attached Proposal 
Price List (PPL) 

Spreadsheet 

See Attached Proposal 
Price List (PPL) 

Spreadsheet 

See Attached Proposal 
Price List (PPL) 

Spreadsheet 
 

(b) Identify prices offered to GSA in response to this solicitation for services using Proposal Price List 
Spreadsheet: 

Column 5 – Price 
Offered to GSA 

Column 6 – Unit of Issue  
(e.g., per hour, per day) 

Column 7 – 
Quantity/Volume 

Column 8 – Discount, 
Concessions, Terms and 

Conditions Offered to GSA 
See Attached Proposal 

Price List (PPL) 
Spreadsheet 

See Attached Proposal Price 
List (PPL) Spreadsheet 

See Attached Proposal 
Price List (PPL) 

Spreadsheet 

See Attached Proposal 
Price List (PPL) 

Spreadsheet 
  
 
 (c) Do any deviations from your written policies or standard commercial sales practices disclosed in the chart in 

paragraph 4(a) ever result in better prices than indicated?    If YES, explain 
deviations in accordance with the instructions at Figure 515.4-2, which is provided in this solicitation for 
your convenience. 

b(4)

b(4)

(b) (4)

(b) (4)





 

Figure 515.4-2—Instructions for Commercial Sales Practices Format 

If you responded “YES” to question (3), on the COMMERCIAL SALES PRACTICES FORMAT, complete the 
chart in question (4)(a) for the customer(s) who receive your best price.  If you responded “NO” complete the chart 
in question (4)(a) showing your written policies or standard sales practices for all customers or customer categories 
to whom you sell at a price that is equal to or better than the price(s) offered to the Government under this 
solicitation or with which the Offeror has a current agreement to sell at a price which equals or exceeds the price(s) 
offered under this solicitation.  Such agreement shall be in effect on the date the offer is submitted or contain an 
effective date during the proposed multiple award schedule contract period.  If your offer is lower than your price to 
other customers or customer categories, you will be aligned with the customer or category of customer that receives 
your best price for purposes of the Price Reduction clause at 552.238-75.  The Government expects you to provide 
information required by the format in accordance with these instructions that is, to the best of your knowledge and 
belief, current, accurate, and complete as of 14 calendar days prior to its submission.  You must also disclose any 
changes in your price list(s), discounts, prices and/or policies that occur after the offer is submitted, but before the 
close of negotiations.  If your pricing practices vary, the variations should be explained clearly to include a 
description of the circumstance, frequency, and selling terms and conditions.  You may limit the information 
reported to those services that exceed 75% of actual historical Government sales (commercial sales may be 
substituted if Government sales are unavailable) value of the special item number (SIN). 

Column 1—Identify the applicable customer or category of customer.  A "customer" is any entity which 
acquires supplies or services from the Offeror.  The term customer includes, but is not limited to state and local 
governments, educational institutions (an elementary, junior high, or degree granting school which maintains a 
regular faculty and established curriculum and an organized body of students), national accounts, and end users.  In 
any instance where the Offeror is asked to disclose information for a customer, the Offeror may disclose information 
by category of customer if the offeror's pricing policies or practices are the same for all customers in the category.  
(Use a separate line for each customer or category of customer.) 
Column 2—Identify the price.  Indicate the best price (based on your written pricing policies or standard 
commercial pricing practices if you do not have written pricing policies) at which you sell to the customer or 
category of customer identified in column 1, without regard to quantity; terms and conditions of the agreements; and 
whether the agreements are written or oral.  If the price is a combination of various discounts (prompt payment, 
quantity, etc.), each type of discount should be fully identified and explained.  If the price lists which are the basis of 
the discounts given to the customers identified in the chart are different than the price list submitted upon which 
your offer is based, identify the type or title and date of each price list.  The contracting officer may require 
submission of these price lists.  To expedite evaluation, offerors may provide these price lists at the time of 
submission.  If market prices are used, provide documentation to substantiate pricing (e.g., agreements with 
corporate customers, internal policies, market prices, quote sheets, pricing agreements and invoices, etc.) and 
identify the effective period, pricing and any other terms and conditions clearly.  If prices are based on cost, provide 
information other than certified cost or pricing data to show how the offeror arrived at the proposed price.   A price 
certification is not required.  If rates are audited by a Federal Agency, include this information in the narrative.  
Disclosures should be made on a separate sheet. 
Column 3—Identify the quantity or volume of sales.  Insert the minimum quantity or sales volume which the 
identified customer or category of customer must either purchase/order, per order or within a specified period for the 
best price.  When purchases/orders must be placed within a specified period to get the best price, indicate the time 
period. 
Column 4—Indicate concessions regardless of quantity granted to the identified customer or category of 
customer.  Concessions are defined in solicitation clause 552.212-70, Preparation of Offers (Multiple Award 
Schedule).  If the space provided is inadequate, the disclosure should be made on a separate sheet by reference. 
 

Columns 5-8—Fill in the requested information. 
If you respond “YES” to question 4 (c) in the Commercial Sales Practices Format, provide an explanation of the 
circumstances under which you deviate from your written policies or standard commercial sales practices disclosed 
in the chart on the Commercial Sales Practices Format and explain how often they occur.  Your explanation should 
include a discussion of situations that lead to deviations from standard practice, an explanation of how often they 
occur, and the controls you employ to assure the integrity of your pricing.  If deviations from your written policies 
or standard commercial sales practices disclosed in the chart on the Commercial Sales Practices Format are so 
significant and/or frequent that the Contracting Officer cannot establish whether the price(s) offered is fair and 
reasonable, then you may be asked to provide additional information.  The Contracting Officer may ask for 



 

information to demonstrate that you have made substantial sales of the item(s) in the commercial market consistent 
with the information reflected on the chart on the Commercial Sales Practice Format, a description of the conditions 
surrounding those sales deviations, or other information that may be necessary in order for the Contracting Officer 
to determine whether your offered price(s) is fair and reasonable.  In cases where additional information is 
requested, the Contracting Officer will target the request in order to limit the submission of data to that needed to 
establish the reasonableness of the offered price. 

 

 



[Solicitation #, Refresh #], Professional Services Schedule Service Pricing Proposal Price List (PPL)

Volume /Quantity discount:____% for orders exceeding $__________________ Other discounts/concessions offered: ____________________ (i.e., prompt payment discount 1% net 15 days)

SIN(s) 
Proposed

Service Proposed (e.g. 
Labor Category or Job 

Title/Task)

Minimum 
Education / 

Certification Level

Minimum Years 
of Experience 
(cannot be a 

range)

Contractor or Customer 
Facility or Both

Domestic or 
Overseas

 Commercial Price 
List (CPL) OR Market 

Prices 

Unit of Issue 
(e.g. Hour, 
Task, Sq Ft)

Most Favored 
Commercial 

Customer (MFC)*

Discount Offered 
to Commercial 

MFC (%)

 Commercial 
MFC Price 

Discount Offered to 
GSA (off CPL or 

Market Prices) (%)

 Price Offered 
to GSA 

(Excluding IFF) 

 Price Offered to 
GSA (including 

IFF) 

Discount Offered to 
GSA (off MFC 

Prices) (%)

Supporting Invoice or 
Document 

Number(Initial 
submittal)

Page Location 

874-1 Team A

  
Service 
Descriptions

  
Service 
Descriptions Both Worldwide 133,196.00$    

874-1 Team B

See Detailed 
Service 
Descriptions

See Detailed 
Service 
Descriptions Both Worldwide 167,943.00$    

874-1 Team C

See Detailed 
Service 
Descriptions

See Detailed 
Service 
Descriptions Both Worldwide 201,485.00$    

874-1 Team D

 et d 
Service 
Descriptions

 et l d 
Service 
Descriptions Both Worldwide 217,801.00$    

874-1 Team E

See Detailed 
Service 
Descriptions

See Detailed 
Service 
Descriptions Both Worldwide 56,707.00$      

874-1 Leadership Counseling

See Detailed 
Service 
Descriptions

See Detailed 
Service 
Descriptions Both Worldwide 32,087.00$      

874-1 Management Workshop

See Detailed 
Service 
Descriptions

See Detailed 
Service 
Descriptions Both Worldwide 45,838.00$      

-$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

   -$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

b(4)b(4)



[Solicitation #, Refresh #], Professional Services Schedule Service Pricing Proposal Price List (PPL)

Volume /Quantity discount:____% for orders exceeding $__________________ Other discounts/concessions offered: ____________________ (i.e., prompt payment discount 1% net 15 days)

SIN(s) 
Proposed

Service Proposed (e.g. 
Labor Category or Job 

Title/Task)

Minimum 
Education / 

Certification Level

Minimum Years 
of Experience 
(cannot be a 

range)

Contractor or Customer 
Facility or Both

Domestic or 
Overseas

 Commercial Price 
List (CPL) OR Market 

Prices 

Unit of Issue 
(e.g. Hour, 
Task, Sq Ft)

Most Favored 
Commercial 

Customer (MFC)*

Discount Offered 
to Commercial 

MFC (%)

 Commercial 
MFC Price 

Discount Offered to 
GSA (off CPL or 

Market Prices) (%)

 Price Offered 
to GSA 

(Excluding IFF) 

 Price Offered to 
GSA (including 

IFF) 

Discount Offered to 
GSA (off MFC 

Prices) (%)

Supporting Invoice or 
Document 

Number(Initial 
submittal)

Page Location 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 



[Solicitation #, Refresh #], Professional Services Schedule Service Pricing Proposal Price List (PPL)

Volume /Quantity discount:____% for orders exceeding $__________________ Other discounts/concessions offered: ____________________ (i.e., prompt payment discount 1% net 15 days)

SIN(s) 
Proposed

Service Proposed (e.g. 
Labor Category or Job 

Title/Task)

Minimum 
Education / 

Certification Level

Minimum Years 
of Experience 
(cannot be a 

range)

Contractor or Customer 
Facility or Both

Domestic or 
Overseas

 Commercial Price 
List (CPL) OR Market 

Prices 

Unit of Issue 
(e.g. Hour, 
Task, Sq Ft)

Most Favored 
Commercial 

Customer (MFC)*

Discount Offered 
to Commercial 

MFC (%)

 Commercial 
MFC Price 

Discount Offered to 
GSA (off CPL or 

Market Prices) (%)

 Price Offered 
to GSA 

(Excluding IFF) 

 Price Offered to 
GSA (including 

IFF) 

Discount Offered to 
GSA (off MFC 

Prices) (%)

Supporting Invoice or 
Document 

Number(Initial 
submittal)

Page Location 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 
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Leadership Counseling $32,087 

Management Workshop $45,838 

 

6. Economic Price Adjustments (EPA):  This modification modifies the contract from 

escalation based on a Commercial Price List to market based pricing with a fixed rate of 

escalation.  Prices are based on Commercial Market Rates and economic price adjustments 

shall remain in accordance with clause I-FSS-969(b)(1) Economic Price Adjustment – FSS 

Multiple Award Schedules.  

 

a.  

 

 

 

 

b.  

 

 

 

 

 

 

c.  

 

  

 

7. Service Contract Act: The Service Contract Act (SCA) is applicable to this contract as it 

applies to the entire Schedule and all services provided. While no specific labor categories 

have been identified as being subject to SCA due to exemptions for professional employees 

(FAR 22.1101, 22.1102 and 29, CFR 541.300), this contract still maintains the provisions and 

protections for SCA eligible labor categories. If and / or when the contractor adds SCA 

eligible labor categories / employees to the contract through the modification process, the 

contractor must inform the Contracting Officer and establish a SCA matrix identifying the 

GSA labor category titles, the occupational code, SCA labor category titles and the applicable 

WD number. Failure to do so may result in cancellation of this contract. 

 

8. Service Descriptions:  The service descriptions as reflected below for all awarded services 

are hereby incorporated into and made a part of the contract as attached.  

 

 

SIN 

Team 

Name Team Description 

874-1 Team A Team A integrates seven distinctive capabilities into a 

seamless offering: 

■ Committed leadership by two McKinsey 

Partners/Senior Partners (part-time), who are 

accountable for delivery, actively manage the 

engagement, and lead problem solving with the team 

■ A full-time team of one Engagement Manager and one 

Associate or Business Analyst, who lead the day-to-day 

work (e.g., interviews and data collection, analysis, 

b(4)

b(4)

b(4)
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problem solving, communications). The full-time team 

draws upon the following resources, capabilities, and 

expertise as much as needed to deliver superior results to 

the client 

■ Content experts (part-time), who bring world-class 

expertise and experience on relevant industry and 

functional topics 

■ Proprietary knowledge and tools that help our clients 

solve problems more efficiently and effectively 

■ Support for new solutions and advanced analytic 

techniques 

■ A research team that is available around-the-clock to 

answer clients’ questions about issues such as best 

practices or important trends 

■ World-class graphics support 

874-1 Team B Team B integrates seven distinctive capabilities into a 

seamless offering: 

■ Committed leadership by two McKinsey Partners/Senior 

Partners (part-time), who are accountable for delivery, 

actively manage the engagement, and lead problem 

solving with the team  

■ A full-time team of one Engagement Manager and two 

Associates or Business Analysts, who lead the day- to-day 

work (e.g., interviews and data collection, analysis, 

problem solving, communications). The full-time team 

draws upon the following resources, capabilities, and 

expertise as much as needed to deliver superior results to 

the client 

■ Content experts (part-time), who bring world-class 

expertise and experience on relevant industry and 

functional topics 

■ Proprietary knowledge and tools that help our clients solve 

problems more efficiently and effectively 

■ Support for new solutions and advanced analytic 

techniques 

■ A research team that is available around-the-clock to 

answer clients’ questions about issues such as best 

practices or important trends 

■ World-class graphics support 

874-1 Team C Team C integrates seven distinctive capabilities into a 

seamless offering: 

■ Committed leadership by at least two and sometimes three 

McKinsey Partners/Senior Partners (part-time), who are 

accountable for delivery, actively manage the engagement, 
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and lead problem solving with the team 

■ A full-time team of one Engagement Manager and three 

Associates or Business Analysts, who lead the day-to-day 

work (e.g., interviews and data collection, analysis, problem 

solving, communications).  The full-time team draws upon 

the following resources, capabilities, and expertise as much 

as needed to deliver superior results to the client 

■ Content experts (part-time), who bring world-class expertise 

and experience on relevant industry and functional topics 

■ Proprietary knowledge and tools that help our clients solve 

problems more efficiently and effectively  

■ Support for new solutions and advanced analytic techniques 

■ A research team that is available around-the-clock to answer 

clients’ questions about issues such as best practices or 

important trends   

■ World-class graphics support 

874-1 Team D Team D integrates seven distinctive capabilities into a 

seamless offering: 

■ Committed leadership by at least two and sometimes three 

McKinsey Partners/Senior Partners (part-time), who are 

accountable for delivery, actively manage the engagement, 

and lead problem solving with the team.   

■ A full-time team of one Engagement Manager and four 

Associates or Business Analysts, who lead the day-to-day 

work (e.g., interviews and data collection, analysis, problem 

solving, communications).  The full-time team draws upon 

the following resources, capabilities, and expertise as much 

as needed to deliver superior results to the client 

■ Content experts (part-time), who bring world-class expertise 

and experience on relevant industry and functional topics 

■ Proprietary knowledge and tools that help our clients solve 

problems more efficiently and effectively  

■ Support for new solutions and advanced analytic techniques 

■ A research team that is available around-the-clock to answer 

clients’ questions about issues such as best practices or 

important trends   

■ World-class graphics support 

874-1 Team E Team E integrates seven distinctive capabilities into a 

seamless offering: 

■ Committed leadership by one McKinsey Partner (part-

time), who is accountable for delivery, actively manages 

the engagement, and leads problem solving with the 

team 
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■ A full-time team of one Associate or Business Analyst, 

who leads the day- to-day work (e.g., interviews and data 

collection, analysis, problem solving, communications). 

The full-time Associate or Business Analyst draws upon 

the following resources, capabilities, and expertise as 

much as needed to deliver superior results to the client 

■ Content experts (part-time), who bring world-class 

expertise and experience on relevant industry and 

functional topics 

■ Proprietary knowledge and tools that help our clients 

solve problems more efficiently and effectively 

■ Support for new solutions and advanced analytic 

techniques 

■ A research team that is available around-the-clock to 

answer clients’ questions about issues such as best 

practices or important trends 

■ World-class graphics support 

874-1 Leader-

ship 

counseling 

Leadership counseling integrates five distinctive 

capabilities into a seamless offering: 

■ Committed leadership by one McKinsey Partner (part-time), 

who is accountable for delivery and actively manages the 

engagement 

■ Content experts (part-time), who bring world-class expertise 

and experience on relevant industry and functional topics 

■ Proprietary knowledge and tools that help our clients solve 

problems more efficiently and effectively 

■ Support for new solutions and advanced analytic techniques 

■ A research team that is available around-the-clock to answer 

clients’ questions about issues such as best practices or 

important trends 

874-1 Manage-

ment work-

shop 

A Management Workshop is a one-day event led by two 

consultants, who meet with a group of clients to help them 

address a top management issue, understand industry trends, 

or build their skills.  The consultants prepare materials, such 

as data analysis, interview summaries, market intelligence, 

best practices, and management options, to help ensure that 

the workshop is content-rich and fact-based.  A Management 

Workshop includes a minimum of 4 and a maximum of 40 

clients 
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Personnel 

category 

Education Experience 

Senior Partner Most Senior Partners have a graduate 

degree from a leading academic 

institution.  At a minimum, Senior 

Partners have a Bachelor’s degree.   

Senior Partners typically have 20+ years of 

experience. 

At a minimum, Senior Partners have 10 years 

of experience. 

Partner Most Partners have a graduate degree 

from a leading academic institution.  At a 

minimum, Partners have a Bachelor’s 

degree.   

Partners typically have 9-15 years of 

experience. 

At a minimum, Partners have 5 years of 

experience. 

Engagement 

Manager 

Most Engagement Managers have a 

graduate degree from a leading academic 

institution. A t a minimum, Engagement 

Managers have a Bachelor’s degree.   

Engagement Managers typically have 5-7 

years of experience. 

At a minimum, Engagement Managers have 

2 years of experience. 

Associate 
Most Associates have a graduate degree 

from a leading academic institution. A t  

a  m i n i m u m ,  Associates have a 

Bachelor’s degree.   

Associates typically have 3-5 years of 

experience. 

At a minimum, Associates have 1 year of 

experience. 

Business Analyst At a minimum, Business Analysts have a 

Bachelor’s degree. 

Business Analysts typically have 0-2 years of 

experience.   

At a minimum, Business Analysts have 0 

years of experience and are recent college 

graduates. 
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-----
Kenny K Yiu
Contracting Officer and Contracting Specialist
Phone:  253-931-7915
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Block 13.B:

In accordance with FAR 43.103(b)(1), administrative changes to the contract are to be
done through unilateral modifications.
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9A Amendment of Soliciation No:

 

9B. Dated (See Item 11)

 

 

 

 

 

X

 

10A. Modification of Contract/Order No.

 

10B. Dated (See Item 13)

 

Code Facility Code

11. THIS ITEM ONLY APPLIES TO AMENDMENTS OF SOLICITATIONS
The above numbered solicitation is amended as set forth in item 14.  The hour and

date specified for receipt of Offers

is extended is not extended.

Offerors must acknowledge receipt of this amendment prior to the hour and date specified in the solicitation or as amended, by one of the following methods.
(a) By completing items 8 and 15, and returning  copies of the amendment; (b) By acknowledging receipt of this amendment on each copy of the offer submitted; or (c) By separate letter or telegram which includes a

reference to the solicitation and amendment numbers.  FAILURE OF YOUR ACKNOWLEDGEMENT TO BE RECEIVED AT THE PLACE DESIGNATED FOR THE RECEIPT OF OFFERS PRIOR TO THE HOUR AND

DATE SPECIFIED MAY RESULT IN REJECTION OF YOUR OFFER. If by virtue of this amendment you desire to change an offer already submitted, such change may be made by telegram or letter, provided each

telegram or letter makes reference to the solicitation and this amendment and is received prior to the opening hour and date specified.
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 ITEM 14. PURSUANT TO THE AUTHORITY OF FAR 43.103(b). 

 C. THIS SUPPLEMENTAL AGREEMENT IS ENTERED NTO PURSUANT TO AUTHORITY OF:

   D. OTHER (Specify type of modification and authority):
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The above numbered contract under Federal Supply Schedule Industrial Group 00CORP - 
Professional Services Schedule (PSS) is modified as follows: Add SINs 520-3, 520-3RC, 
520-21, 520-21RC, 541-4A, 541-4A RC, 874-6, 874-6RC, 874-7, 874-7RC, 874-501, 874-501RC, 
C595-21, C595-21RC, C132-51, and C132-51RC to the contract; see SF 30 Continuation.

NOTE: Failure to update your electronic file submission IAW GSAR Clause 552.238-81, 
Modifications (Federal Supply Schedule) (formerly Clause 552.243-72, Modifications 
(Multiple Award Schedule)), will adversely impact the customer's ability to use your 
                                    Continue next page...
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services.                                 



Block 13 Notes
--------------

Block 13.C:

GSAR Clause 552.238-81, Modifications (Federal Supply Schedule) (formerly Clause
552.243-72, Modifications (Multiple Award Schedule))
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Responses to Commercial Sales Practice

 Page: 1 of  2 December 1  2016

Commercial Sales Practice  
1a. Provide the dollar value of sales to the general public at or based on an established catalog or market price during the previous

 12-month period or the offerors last fiscal year:  

1b. State beginning and ending of the 12 month period. 

• Begin:  12/31/2014         to End:  12/31/2015

In the event that a dollar value is not an appropriate measure of the sales, provide and describe your own measure of the sales of the

 item(s).  

•

2a. Show your total projected annual sales to the Government under this contract for the contract term, excluding options, for each

 SIN offered. 

SIN Description Estimated Value

874 1

520 21

520 3  

541 4A

874 501

874 6

874 7

  -

C595 21

C132 51

2b. If you currently hold a Federal Supply Schedule contract for the SIN the total projected annual sales should be based on your

 most recent 12 months of sales under that contract.  

•

3. Based on your written discounting policies (standard commercial sales practices in the event you do not have written discounting

 policies), are the discounts and any concessions which you offer the Government equal to or better than your best price (discount

 and concessions in any combination) offered to any customer acquiring the same items regardless of quantity or terms and

 conditions?  

• 

b(4)

b(4)

b(4)

b(4)

b(4)

b(4)

b(4)

b(4) b(4)

b(4)

b(4)

b(4)

b(4)

b(4) b(4)

b(4)

b(4)

b(4) b(4)

(b) (4



Responses to Commercial Sales Practice

 Page: 2 of  2 December 1  2016

4a. Based on your written discounting policies (standard commercial sales practices in the event you do not have written discounting

 policies), provide information as requested for each SIN (or group of SINs for which the information is the same) in accordance

 with the instructions at Figure 515.2, which is provided in this solicitation for your convenience. The information should be

 provided in the chart below or in an equivalent format developed by the offeror. Rows should be added to accommodate as many

 customers as required. 

Discount as basis of CSP

Customer Discount Quantity or Volume FOB Term Concessions Offer/
Contract

4b. Do any deviations from your written policies or standard commercial sales practices disclosed in the above chart ever result in

 better discounts (lower prices) or concessions than indicated?  

• 

If YES, explain deviations in accordance with the instructions at Figure 515.4-2, which is provided in this solicitation for your

 convenience.  

• 

NOTE: The Commercial Sales Practice data in this file may not reflect any revisions resulting from other pending Contract

 Modification or those previously submitted and awaiting CO approval.

(b) (4)

(b) (4)

(b) (4) (b) (4) (b) (4) (b) (4) (b) (4) (b) (4



[Solicitation #, Refresh #], Professional Services Schedule Service Pricing Proposal Price List (PPL)

SIN(s) 
Proposed

Service Proposed (e.g. 
Labor Category or Job 

Title/Task)

Minimum 
Education / 

Certification Level

Minimum Years 
of Experience 
(cannot be a 

range)

Contractor or Customer 
Facility or Both

Domestic or 
Overseas

 Commercial Price 
List (CPL) OR Market 

Prices 

Unit of Issue 
(e.g. Hour, 
Task, Sq Ft)

Most Favored 
Commercial 

Customer (MFC)*

Discount Offered 
to Commercial 

MFC (%)

 Commercial 
MFC Price 

Discount Offered to 
GSA (off CPL or 

Market Prices) (%)

 Price Offered 
to GSA 

(Excluding IFF) 

 Price Offered to 
GSA (including 
IFF) and State 

and Local 
Government 

customers 

Discount Offered to 
GSA (off MFC 

Prices) (%)

Supporting Invoice or 
Document 

Number(Initial 
submittal)

Page Location 

, , 
520-21, 541-

4A, 874-6, Team A

  
Service 
Descriptions

  
Service 
Descriptions Both Worldwide 133,196.00$    87 1, 520 3, 

520-21, 541-
4A, 874-6, Team B

See Detailed 
Service 
Descriptions

See Detailed 
Service 
Descriptions Both Worldwide 167,943.00$    874 1, 520 3, 

520-21, 541-
4A, 874-6, Team C

See Detailed 
Service 
Descriptions

See Detailed 
Service 
Descriptions Both Worldwide 201,485.00$    74 , 52 , 

520-21, 541-
4A, 874-6, Team D

 et d 
Service 
Descriptions

 et l d 
Service 
Descriptions Both Worldwide 217,801.00$    87 1, 520 3, 

520-21, 541-
4A, 874-6, Team E

See Detailed 
Service 
Descriptions

See Detailed 
Service 
Descriptions Both Worldwide 56,707.00$      874 1, 520 3, 

520-21, 541-
4A, 874-6, Leadership Counseling

See Detailed 
Service 
Descriptions

See Detailed 
Service 
Descriptions Both Worldwide 32,087.00$      87 1, 520 3, 

520-21, 541-
4A, 874-6, Management Workshop

See Detailed 
Service 
Descriptions

See Detailed 
Service 
Descriptions Both Worldwide 45,838.00$      

-$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

   -$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

Volume /Quantity discount:____% for orders exceeding $__________________ Other discounts/concessions offered: ____________________ (i.e., prompt payment discount 1% net 15 days)

(b) (4)

(b) (4)



[Solicitation #, Refresh #], Professional Services Schedule Service Pricing Proposal Price List (PPL)

SIN(s) 
Proposed

Service Proposed (e.g. 
Labor Category or Job 

Title/Task)

Minimum 
Education / 

Certification Level

Minimum Years 
of Experience 
(cannot be a 

range)

Contractor or Customer 
Facility or Both

Domestic or 
Overseas

 Commercial Price 
List (CPL) OR Market 

Prices 

Unit of Issue 
(e.g. Hour, 
Task, Sq Ft)

Most Favored 
Commercial 

Customer (MFC)*

Discount Offered 
to Commercial 

MFC (%)

 Commercial 
MFC Price 

Discount Offered to 
GSA (off CPL or 

Market Prices) (%)

 Price Offered 
to GSA 

(Excluding IFF) 

 Price Offered to 
GSA (including 
IFF) and State 

and Local 
Government 

customers 

Discount Offered to 
GSA (off MFC 

Prices) (%)

Supporting Invoice or 
Document 

Number(Initial 
submittal)

Page Location 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

Volume /Quantity discount:____% for orders exceeding $__________________ Other discounts/concessions offered: ____________________ (i.e., prompt payment discount 1% net 15 days)



[Solicitation #, Refresh #], Professional Services Schedule Service Pricing Proposal Price List (PPL)

SIN(s) 
Proposed

Service Proposed (e.g. 
Labor Category or Job 

Title/Task)

Minimum 
Education / 

Certification Level

Minimum Years 
of Experience 
(cannot be a 

range)

Contractor or Customer 
Facility or Both

Domestic or 
Overseas

 Commercial Price 
List (CPL) OR Market 

Prices 

Unit of Issue 
(e.g. Hour, 
Task, Sq Ft)

Most Favored 
Commercial 

Customer (MFC)*

Discount Offered 
to Commercial 

MFC (%)

 Commercial 
MFC Price 

Discount Offered to 
GSA (off CPL or 

Market Prices) (%)

 Price Offered 
to GSA 

(Excluding IFF) 

 Price Offered to 
GSA (including 
IFF) and State 

and Local 
Government 

customers 

Discount Offered to 
GSA (off MFC 

Prices) (%)

Supporting Invoice or 
Document 

Number(Initial 
submittal)

Page Location 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

-$                    -$                -$                 

Volume /Quantity discount:____% for orders exceeding $__________________ Other discounts/concessions offered: ____________________ (i.e., prompt payment discount 1% net 15 days)



 

COMMERCIAL SALES PRACTICES FORMAT (Use this format for services) 
 
Name of Offeror  McKinsey & Company, Inc. Washington D.C. __________________________________ 
SIN(s)  874-1, 520-21, 520-3, 541-4A, 874-501, 874-6, 874-7, C595-21, C132-51 ___Date______December 8, 2016 
 
Note:  Please refer to clause 552.212-70, PREPARATION OF OFFER (MULTIPLE AWARD SCHEDULE), for 
additional information concerning your offer.  Provide the following information for each SIN (or group of SINs or 
SubSIN for which information is the same). 

(1) Provide the dollar value of sales to the general public/state or local government at or based on market prices, 
cost build up or an established catalog or market price during the previous 12-month period or the offerors last 
fiscal year:    State beginning and ending of the 12-month period.  
Beginning_1/1/2015_______ Ending__12/31/2015____________.  In the event that a dollar value is not an 
appropriate measure of the sales, provide and describe your own measure of the sales of the item(s).  In the 
event sales are made only to state or local governments, identify such sales accordingly. 

(2) Show your total projected annual sales to the Government under this contract for the contract term, excluding 
options, for each SIN offered.  If you currently hold a Federal Supply Schedule contract for the SIN the total 
projected annual sales should be based on your most recent 12 months of sales under that contract.   

SIN $ SIN $ SIN $ 
874-1 541-4A 874-7 
520-21 874-501 C595-21 
520-3 874-6 C132-51 

 
(3) Based on your written discounting policies (standard commercial sales practices in the event you do not have 

written discounting policies), are the prices (discounts, concessions, terms and conditions in any combination) 
which you offer the Government equal to or better than that offered to any customer acquiring the same items 
regardless of quantity or terms and conditions?    (See definition of “concession” and 
“discount” in 552.212-70.) 

(4) (a) Based on your written pricing policies (standard commercial sales practices in the event you do not have 
written pricing policies), provide information as requested for each SIN (or group of SINs for which the 
information is the same).  The information should be attached separately via the Proposal Price List 
Spreadsheet.  Rows should be added to accommodate as many customers as required. 

Column 1 – Customer  Column 2 –Price* 
(*Disclosures should be 

made on a separate sheet) 

Column 3 – 
Quantity/Volume 

Column 4 – Discounts, 
Concessions, Terms and 

Conditions  
See Attached Proposal 

Price List (PPL) 
Spreadsheet 

See Attached Proposal 
Price List (PPL) 

Spreadsheet 

See Attached Proposal 
Price List (PPL) 

Spreadsheet 

See Attached Proposal 
Price List (PPL) 

Spreadsheet 
 

(b) Identify prices offered to GSA in response to this solicitation for services using Proposal Price List 
Spreadsheet: 

Column 5 – Price 
Offered to GSA 

Column 6 – Unit of Issue  
(e.g., per hour, per day) 

Column 7 – 
Quantity/Volume 

Column 8 – Discount, 
Concessions, Terms and 

Conditions Offered to GSA 
See Attached Proposal 

Price List (PPL) 
Spreadsheet 

See Attached Proposal Price 
List (PPL) Spreadsheet 

See Attached Proposal 
Price List (PPL) 

Spreadsheet 

See Attached Proposal 
Price List (PPL) 

Spreadsheet 
  
 
 (c) Do any deviations from your written policies or standard commercial sales practices disclosed in the chart in 

paragraph 4(a) ever result in better prices than indicated?    If YES, explain 
deviations in accordance with the instructions at Figure 515.4-2, which is provided in this solicitation for 
your convenience. 

(b) (4)

(b) (4) (b) (4) (b) (4)

(b) (4)

(b) (4)





 

Figure 515.4-2—Instructions for Commercial Sales Practices Format 

If you responded “YES” to question (3), on the COMMERCIAL SALES PRACTICES FORMAT, complete the 
chart in question (4)(a) for the customer(s) who receive your best price.  If you responded “NO” complete the chart 
in question (4)(a) showing your written policies or standard sales practices for all customers or customer categories 
to whom you sell at a price that is equal to or better than the price(s) offered to the Government under this 
solicitation or with which the Offeror has a current agreement to sell at a price which equals or exceeds the price(s) 
offered under this solicitation.  Such agreement shall be in effect on the date the offer is submitted or contain an 
effective date during the proposed multiple award schedule contract period.  If your offer is lower than your price to 
other customers or customer categories, you will be aligned with the customer or category of customer that receives 
your best price for purposes of the Price Reduction clause at 552.238-75.  The Government expects you to provide 
information required by the format in accordance with these instructions that is, to the best of your knowledge and 
belief, current, accurate, and complete as of 14 calendar days prior to its submission.  You must also disclose any 
changes in your price list(s), discounts, prices and/or policies that occur after the offer is submitted, but before the 
close of negotiations.  If your pricing practices vary, the variations should be explained clearly to include a 
description of the circumstance, frequency, and selling terms and conditions.  You may limit the information 
reported to those services that exceed 75% of actual historical Government sales (commercial sales may be 
substituted if Government sales are unavailable) value of the special item number (SIN). 

Column 1—Identify the applicable customer or category of customer.  A "customer" is any entity which 
acquires supplies or services from the Offeror.  The term customer includes, but is not limited to state and local 
governments, educational institutions (an elementary, junior high, or degree granting school which maintains a 
regular faculty and established curriculum and an organized body of students), national accounts, and end users.  In 
any instance where the Offeror is asked to disclose information for a customer, the Offeror may disclose information 
by category of customer if the offeror's pricing policies or practices are the same for all customers in the category.  
(Use a separate line for each customer or category of customer.) 
Column 2—Identify the price.  Indicate the best price (based on your written pricing policies or standard 
commercial pricing practices if you do not have written pricing policies) at which you sell to the customer or 
category of customer identified in column 1, without regard to quantity; terms and conditions of the agreements; and 
whether the agreements are written or oral.  If the price is a combination of various discounts (prompt payment, 
quantity, etc.), each type of discount should be fully identified and explained.  If the price lists which are the basis of 
the discounts given to the customers identified in the chart are different than the price list submitted upon which 
your offer is based, identify the type or title and date of each price list.  The contracting officer may require 
submission of these price lists.  To expedite evaluation, offerors may provide these price lists at the time of 
submission.  If market prices are used, provide documentation to substantiate pricing (e.g., agreements with 
corporate customers, internal policies, market prices, quote sheets, pricing agreements and invoices, etc.) and 
identify the effective period, pricing and any other terms and conditions clearly.  If prices are based on cost, provide 
information other than certified cost or pricing data to show how the offeror arrived at the proposed price.   A price 
certification is not required.  If rates are audited by a Federal Agency, include this information in the narrative.  
Disclosures should be made on a separate sheet. 
Column 3—Identify the quantity or volume of sales.  Insert the minimum quantity or sales volume which the 
identified customer or category of customer must either purchase/order, per order or within a specified period for the 
best price.  When purchases/orders must be placed within a specified period to get the best price, indicate the time 
period. 
Column 4—Indicate concessions regardless of quantity granted to the identified customer or category of 
customer.  Concessions are defined in solicitation clause 552.212-70, Preparation of Offers (Multiple Award 
Schedule).  If the space provided is inadequate, the disclosure should be made on a separate sheet by reference. 
 

Columns 5-8—Fill in the requested information. 
If you respond “YES” to question 4 (c) in the Commercial Sales Practices Format, provide an explanation of the 
circumstances under which you deviate from your written policies or standard commercial sales practices disclosed 
in the chart on the Commercial Sales Practices Format and explain how often they occur.  Your explanation should 
include a discussion of situations that lead to deviations from standard practice, an explanation of how often they 
occur, and the controls you employ to assure the integrity of your pricing.  If deviations from your written policies 
or standard commercial sales practices disclosed in the chart on the Commercial Sales Practices Format are so 
significant and/or frequent that the Contracting Officer cannot establish whether the price(s) offered is fair and 
reasonable, then you may be asked to provide additional information.  The Contracting Officer may ask for 



 

information to demonstrate that you have made substantial sales of the item(s) in the commercial market consistent 
with the information reflected on the chart on the Commercial Sales Practice Format, a description of the conditions 
surrounding those sales deviations, or other information that may be necessary in order for the Contracting Officer 
to determine whether your offered price(s) is fair and reasonable.  In cases where additional information is 
requested, the Contracting Officer will target the request in order to limit the submission of data to that needed to 
establish the reasonableness of the offered price. 
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pricing or discount arrangements to BOA customers must be reported to the GSA 

Procurement Contracting Officer (PCO).   

 

5. Awarded GSA Pricing:  Below is the team-based pricing for the services awarded 

under SINs 874-1, 874-1RC, 520-3, 520-3RC, 520-21, 520-21RC, 541-4A, 541-4A 

RC, 874-6, 874-6RC, 874-7, 874-7RC, 874-501, 874-501RC, C595-21, C595-21RC, 

C132-51, and C132-51RC.  

 

 

 

. All prices include the 0.75 

percent IFF.   

    

Service Price 

Team A $133,196 

Team B $167,943 

Team C $201,485 

Team D $217,801 

Team E $56,707 

Leadership Counseling $32,087 

Management Workshop $45,838 

 

 

6. Economic Price Adjustments (EPA):  Prices are based on commercial market prices 

and economic price adjustments shall remain in accordance with Clause I-FSS-969, 

paragraph (b) (1), Economic Price Adjustment – FSS Multiple Award Schedule (Jan 

2002).  

 

a.  

 

 

  

 

 

b.  

 

 

 

 

 

 

c.  

 

  

 

If any Service Contract Act (SCA) covered labor categories are added to this contract 

in the future, they will be escalated in accordance with Clause 52.222-43, Fair Labor 

Standards Act and Service Contract Act - Price Adjustment (Multiple Year and 

(b) (4)

(b) (4)

(b) (4)

(b) (4)
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Option Contracts) (Sep 2009). In addition to Clause 52.222-43, the same method of 

escalation above for non-SCA applicable labor categories also applies. 

 

7. Service Contract Act (SCA):  The SCA narrative below is incorporated into the 

contract and must be included in the Contractor’s price catalog on GSA Advantage. 

 

The Service Contract Act (SCA) is applicable to this contract as it applies to the 

entire Schedule and all services provided. While no specific labor categories have 

been identified as being subject to SCA due to exemptions for professional 

employees (FAR 22.1101, 22.1102 and 29, CFR 541.300), this contract still 

maintains the provisions and protections for SCA eligible labor categories. If and / 

or when the contractor adds SCA eligible labor categories / employees to the 

contract through the modification process, the contractor must inform the 

Contracting Officer and establish a SCA matrix identifying the GSA labor 

category titles, the occupational code, SCA labor category titles and the applicable 

WD number. Failure to do so may result in cancellation of this contract. 

 

8. Service Descriptions:  The service descriptions as shown below for all awarded 

services are incorporated into the contract and must be included in the Contractor’s 

price catalog on GSA Advantage. 
 
 

SIN 

Team 

Name Team Description 

874-1, 874-1RC, 

520-3, 520-3RC, 

520-21, 520-

21RC, 541-4A, 

541-4A RC, 874-

6, 874-6RC, 874-

7, 874-7RC, 874-

501, 874-501RC, 

C595-21, C595-

21RC, C132-51, 

and C132-51RC 

Team A Team A integrates seven distinctive capabilities into a 

seamless offering: 

■ Committed leadership by two McKinsey 

Partners/Senior Partners (part-time), who are 

accountable for delivery, actively manage the 

engagement, and lead problem solving with the team 

■ A full-time team of one Engagement Manager and one 

Associate or Business Analyst, who lead the day-to-day 

work (e.g., interviews and data collection, analysis, 

problem solving, communications). The full-time team 

draws upon the following resources, capabilities, and 

expertise as much as needed to deliver superior results to 

the client 

■ Content experts (part-time), who bring world-class 

expertise and experience on relevant industry and 

functional topics 

■ Proprietary knowledge and tools that help our clients 

solve problems more efficiently and effectively 

■ Support for new solutions and advanced analytic 

techniques 

■ A research team that is available around-the-clock to 

answer clients’ questions about issues such as best 

practices or important trends 
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■ World-class graphics support 

874-1, 874-1RC, 

520-3, 520-3RC, 

520-21, 520-

21RC, 541-4A, 

541-4A RC, 874-

6, 874-6RC, 874-

7, 874-7RC, 874-

501, 874-501RC, 

C595-21, C595-

21RC, C132-51, 

and C132-51RC 

Team B Team B integrates seven distinctive capabilities into a 

seamless offering: 

■ Committed leadership by two McKinsey Partners/Senior 

Partners (part-time), who are accountable for delivery, 

actively manage the engagement, and lead problem 

solving with the team  

■ A full-time team of one Engagement Manager and two 

Associates or Business Analysts, who lead the day- to-day 

work (e.g., interviews and data collection, analysis, 

problem solving, communications). The full-time team 

draws upon the following resources, capabilities, and 

expertise as much as needed to deliver superior results to 

the client 

■ Content experts (part-time), who bring world-class 

expertise and experience on relevant industry and 

functional topics 

■ Proprietary knowledge and tools that help our clients solve 

problems more efficiently and effectively 

■ Support for new solutions and advanced analytic 

techniques 

■ A research team that is available around-the-clock to 

answer clients’ questions about issues such as best 

practices or important trends 

■ World-class graphics support 

874-1, 874-1RC, 

520-3, 520-3RC, 

520-21, 520-

21RC, 541-4A, 

541-4A RC, 874-

6, 874-6RC, 874-

7, 874-7RC, 874-

501, 874-501RC, 

C595-21, C595-

21RC, C132-51, 

and C132-51RC 

Team C Team C integrates seven distinctive capabilities into a 

seamless offering: 

■ Committed leadership by at least two and sometimes three 

McKinsey Partners/Senior Partners (part-time), who are 

accountable for delivery, actively manage the engagement, 

and lead problem solving with the team 

■ A full-time team of one Engagement Manager and three 

Associates or Business Analysts, who lead the day-to-day 

work (e.g., interviews and data collection, analysis, problem 

solving, communications).  The full-time team draws upon 

the following resources, capabilities, and expertise as much 

as needed to deliver superior results to the client 

■ Content experts (part-time), who bring world-class expertise 

and experience on relevant industry and functional topics 

■ Proprietary knowledge and tools that help our clients solve 

problems more efficiently and effectively  

■ Support for new solutions and advanced analytic techniques 

■ A research team that is available around-the-clock to answer 

clients’ questions about issues such as best practices or 
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important trends   

■ World-class graphics support 

874-1, 874-1RC, 

520-3, 520-3RC, 

520-21, 520-

21RC, 541-4A, 

541-4A RC, 874-

6, 874-6RC, 874-

7, 874-7RC, 874-

501, 874-501RC, 

C595-21, C595-

21RC, C132-51, 

and C132-51RC 

Team D Team D integrates seven distinctive capabilities into a 

seamless offering: 

■ Committed leadership by at least two and sometimes three 

McKinsey Partners/Senior Partners (part-time), who are 

accountable for delivery, actively manage the engagement, 

and lead problem solving with the team.   

■ A full-time team of one Engagement Manager and four 

Associates or Business Analysts, who lead the day-to-day 

work (e.g., interviews and data collection, analysis, problem 

solving, communications).  The full-time team draws upon 

the following resources, capabilities, and expertise as much 

as needed to deliver superior results to the client 

■ Content experts (part-time), who bring world-class expertise 

and experience on relevant industry and functional topics 

■ Proprietary knowledge and tools that help our clients solve 

problems more efficiently and effectively  

■ Support for new solutions and advanced analytic techniques 

■ A research team that is available around-the-clock to answer 

clients’ questions about issues such as best practices or 

important trends   

■ World-class graphics support 

874-1, 874-1RC, 

520-3, 520-3RC, 

520-21, 520-

21RC, 541-4A, 

541-4A RC, 874-

6, 874-6RC, 874-

7, 874-7RC, 874-

501, 874-501RC, 

C595-21, C595-

21RC, C132-51, 

and C132-51RC 

Team E Team E integrates seven distinctive capabilities into a 

seamless offering: 

■ Committed leadership by one McKinsey Partner (part-

time), who is accountable for delivery, actively manages 

the engagement, and leads problem solving with the 

team 

■ A full-time team of one Associate or Business Analyst, 

who leads the day- to-day work (e.g., interviews and data 

collection, analysis, problem solving, communications). 

The full-time Associate or Business Analyst draws upon 

the following resources, capabilities, and expertise as 

much as needed to deliver superior results to the client 

■ Content experts (part-time), who bring world-class 

expertise and experience on relevant industry and 

functional topics 

■ Proprietary knowledge and tools that help our clients 

solve problems more efficiently and effectively 

■ Support for new solutions and advanced analytic 

techniques 

■ A research team that is available around-the-clock to 
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answer clients’ questions about issues such as best 

practices or important trends 

■ World-class graphics support 

874-1, 874-1RC, 

520-3, 520-3RC, 

520-21, 520-

21RC, 541-4A, 

541-4A RC, 874-

6, 874-6RC, 874-

7, 874-7RC, 874-

501, 874-501RC, 

C595-21, C595-

21RC, C132-51, 

and C132-51RC 

Leader-

ship 

counseling 

Leadership counseling integrates five distinctive 

capabilities into a seamless offering: 

■ Committed leadership by one McKinsey Partner (part-time), 

who is accountable for delivery and actively manages the 

engagement 

■ Content experts (part-time), who bring world-class expertise 

and experience on relevant industry and functional topics 

■ Proprietary knowledge and tools that help our clients solve 

problems more efficiently and effectively 

■ Support for new solutions and advanced analytic techniques 

■ A research team that is available around-the-clock to answer 

clients’ questions about issues such as best practices or 

important trends 

874-1, 874-1RC, 

520-3, 520-3RC, 

520-21, 520-

21RC, 541-4A, 

541-4A RC, 874-

6, 874-6RC, 874-

7, 874-7RC, 874-

501, 874-501RC, 

C595-21, C595-

21RC, C132-51, 

and C132-51RC 

Manage-

ment work-

shop 

A Management Workshop is a one-day event led by two 

consultants, who meet with a group of clients to help them 

address a top management issue, understand industry trends, 

or build their skills.  The consultants prepare materials, such 

as data analysis, interview summaries, market intelligence, 

best practices, and management options, to help ensure that 

the workshop is content-rich and fact-based.  A Management 

Workshop includes a minimum of 4 and a maximum of 40 

clients 

 

 

 

 

 

 

Personnel 

Category 

Education Experience 

Senior Partner Most Senior Partners have a graduate 

degree from a leading academic 

institution.  At a minimum, Senior 

Partners have a Bachelor’s degree.   

Senior Partners typically have 20+ years of 

experience. 

At a minimum, Senior Partners have 10 years 

of experience. 
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Partner Most Partners have a graduate degree 

from a leading academic institution.  At a 

minimum, Partners have a Bachelor’s 

degree.   

Partners typically have 9-15 years of 

experience. 

At a minimum, Partners have 5 years of 

experience. 

Engagement 

Manager 

Most Engagement Managers have a 

graduate degree from a leading academic 

institution. A t a minimum, Engagement 

Managers have a Bachelor’s degree.   

Engagement Managers typically have 5-7 

years of experience. 

At a minimum, Engagement Managers have 

2 years of experience. 

Associate 
Most Associates have a graduate degree 

from a leading academic institution. At a 

minimum, Associates have a Bachelor’s 

degree.  

Associates typically have 3-5 years of 

experience. 

At a minimum, Associates have 1 year of 

experience. 

Business Analyst At a minimum, Business Analysts have a 

Bachelor’s degree. 

Business Analysts typically have 0-2 years of 

experience.   

At a minimum, Business Analysts have 0 

years of experience and are recent college 

graduates. 
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Continuation of Description...

of percent for all services offered under this contract, except as noted in 
Paragraphs 6 (a) and 6 (b) of the SF 30 Continuation; see SF 30 Continuation.

NOTE: Failure to update your electronic file submission IAW GSAR Clause 552.238-81, 
Modifications (Federal Supply Schedule) (formerly Clause 552.243-72, Modifications 
(Multiple Award Schedule)), will adversely impact the customer's ability to use your 
services.                                                                             

(b) (4)



Block 13 Notes
--------------

Block 13.C:

GSAR Clause 552.238-81, Modifications (Federal Supply Schedule) (formerly Clause
552.243-72, Modifications (Multiple Award Schedule)) and Clause I-FSS-969, paragraph (b)
(1), Economic Price Adjustment - FSS Multiple Award Schedule (Jan 2002)
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Description: Vendor Defined
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COMMERCIAL SALES PRACTICES FORMAT (Use this format for services) 
 
Name of Offeror  McKinsey & Company, Inc. Washington D.C. __________________________________ 
SIN(s)  874-1, 520-21, 520-3, 541-4A, 874-501, 874-6, 874-7, C595-21, C132-51 ___Date______January 18, 2017 
 
Note:  Please refer to clause 552.212-70, PREPARATION OF OFFER (MULTIPLE AWARD SCHEDULE), for 
additional information concerning your offer.  Provide the following information for each SIN (or group of SINs or 
SubSIN for which information is the same). 

(1) Provide the dollar value of sales to the general public/state or local government at or based on market prices, 
cost build up or an established catalog or market price during the previous 12-month period or the offerors last 
fiscal year:  ________.  State beginning and ending of the 12-month period.  
Beginning_1/1/2016_______ Ending__12/31/2016____________.  In the event that a dollar value is not an 
appropriate measure of the sales, provide and describe your own measure of the sales of the item(s).  In the 
event sales are made only to state or local governments, identify such sales accordingly. 

(2) Show your total projected annual sales to the Government under this contract for the contract term, excluding 
options, for each SIN offered.  If you currently hold a Federal Supply Schedule contract for the SIN the total 
projected annual sales should be based on your most recent 12 months of sales under that contract.   

SIN $ SIN $ SIN $ 
874-1 541-4A 874-7 
520-21 874-501 C595-21 
520-3 874-6 C132-51 

 
(3) Based on your written discounting policies (standard commercial sales practices in the event you do not have 

written discounting policies), are the prices (discounts, concessions, terms and conditions in any combination) 
which you offer the Government equal to or better than that offered to any customer acquiring the same items 
regardless of quantity or terms and conditions?    (See definition of “concession” and 
“discount” in 552.212-70.) 

(4) (a) Based on your written pricing policies (standard commercial sales practices in the event you do not have 
written pricing policies), provide information as requested for each SIN (or group of SINs for which the 
information is the same).  The information should be attached separately via the Proposal Price List 
Spreadsheet.  Rows should be added to accommodate as many customers as required. 

Column 1 – Customer  Column 2 –Price* 
(*Disclosures should be 

made on a separate sheet) 

Column 3 – 
Quantity/Volume 

Column 4 – Discounts, 
Concessions, Terms and 

Conditions  
See Attached Proposal 

Price List (PPL) 
Spreadsheet 

See Attached Proposal 
Price List (PPL) 

Spreadsheet 

See Attached Proposal 
Price List (PPL) 

Spreadsheet 

See Attached Proposal 
Price List (PPL) 

Spreadsheet 
 

(b) Identify prices offered to GSA in response to this solicitation for services using Proposal Price List 
Spreadsheet: 

Column 5 – Price 
Offered to GSA 

Column 6 – Unit of Issue  
(e.g., per hour, per day) 

Column 7 – 
Quantity/Volume 

Column 8 – Discount, 
Concessions, Terms and 

Conditions Offered to GSA 
See Attached Proposal 

Price List (PPL) 
Spreadsheet 

See Attached Proposal Price 
List (PPL) Spreadsheet 

See Attached Proposal 
Price List (PPL) 

Spreadsheet 

See Attached Proposal 
Price List (PPL) 

Spreadsheet 
  
 
 (c) Do any deviations from your written policies or standard commercial sales practices disclosed in the chart in 

paragraph 4(a) ever result in better prices than indicated?  .  If YES, explain 
deviations in accordance with the instructions at Figure 515.4-2, which is provided in this solicitation for 
your convenience. 

(b) (4)

(b) (4) (b) (4) (b) (4)

(b) (4)

(b) (4)





 

Figure 515.4-2—Instructions for Commercial Sales Practices Format 

If you responded “YES” to question (3), on the COMMERCIAL SALES PRACTICES FORMAT, complete the 
chart in question (4)(a) for the customer(s) who receive your best price.  If you responded “NO” complete the chart 
in question (4)(a) showing your written policies or standard sales practices for all customers or customer categories 
to whom you sell at a price that is equal to or better than the price(s) offered to the Government under this 
solicitation or with which the Offeror has a current agreement to sell at a price which equals or exceeds the price(s) 
offered under this solicitation.  Such agreement shall be in effect on the date the offer is submitted or contain an 
effective date during the proposed multiple award schedule contract period.  If your offer is lower than your price to 
other customers or customer categories, you will be aligned with the customer or category of customer that receives 
your best price for purposes of the Price Reduction clause at 552.238-75.  The Government expects you to provide 
information required by the format in accordance with these instructions that is, to the best of your knowledge and 
belief, current, accurate, and complete as of 14 calendar days prior to its submission.  You must also disclose any 
changes in your price list(s), discounts, prices and/or policies that occur after the offer is submitted, but before the 
close of negotiations.  If your pricing practices vary, the variations should be explained clearly to include a 
description of the circumstance, frequency, and selling terms and conditions.  You may limit the information 
reported to those services that exceed 75% of actual historical Government sales (commercial sales may be 
substituted if Government sales are unavailable) value of the special item number (SIN). 

Column 1—Identify the applicable customer or category of customer.  A "customer" is any entity which 
acquires supplies or services from the Offeror.  The term customer includes, but is not limited to state and local 
governments, educational institutions (an elementary, junior high, or degree granting school which maintains a 
regular faculty and established curriculum and an organized body of students), national accounts, and end users.  In 
any instance where the Offeror is asked to disclose information for a customer, the Offeror may disclose information 
by category of customer if the offeror's pricing policies or practices are the same for all customers in the category.  
(Use a separate line for each customer or category of customer.) 
Column 2—Identify the price.  Indicate the best price (based on your written pricing policies or standard 
commercial pricing practices if you do not have written pricing policies) at which you sell to the customer or 
category of customer identified in column 1, without regard to quantity; terms and conditions of the agreements; and 
whether the agreements are written or oral.  If the price is a combination of various discounts (prompt payment, 
quantity, etc.), each type of discount should be fully identified and explained.  If the price lists which are the basis of 
the discounts given to the customers identified in the chart are different than the price list submitted upon which 
your offer is based, identify the type or title and date of each price list.  The contracting officer may require 
submission of these price lists.  To expedite evaluation, offerors may provide these price lists at the time of 
submission.  If market prices are used, provide documentation to substantiate pricing (e.g., agreements with 
corporate customers, internal policies, market prices, quote sheets, pricing agreements and invoices, etc.) and 
identify the effective period, pricing and any other terms and conditions clearly.  If prices are based on cost, provide 
information other than certified cost or pricing data to show how the offeror arrived at the proposed price.   A price 
certification is not required.  If rates are audited by a Federal Agency, include this information in the narrative.  
Disclosures should be made on a separate sheet. 
Column 3—Identify the quantity or volume of sales.  Insert the minimum quantity or sales volume which the 
identified customer or category of customer must either purchase/order, per order or within a specified period for the 
best price.  When purchases/orders must be placed within a specified period to get the best price, indicate the time 
period. 
Column 4—Indicate concessions regardless of quantity granted to the identified customer or category of 
customer.  Concessions are defined in solicitation clause 552.212-70, Preparation of Offers (Multiple Award 
Schedule).  If the space provided is inadequate, the disclosure should be made on a separate sheet by reference. 
 

Columns 5-8—Fill in the requested information. 
If you respond “YES” to question 4 (c) in the Commercial Sales Practices Format, provide an explanation of the 
circumstances under which you deviate from your written policies or standard commercial sales practices disclosed 
in the chart on the Commercial Sales Practices Format and explain how often they occur.  Your explanation should 
include a discussion of situations that lead to deviations from standard practice, an explanation of how often they 
occur, and the controls you employ to assure the integrity of your pricing.  If deviations from your written policies 
or standard commercial sales practices disclosed in the chart on the Commercial Sales Practices Format are so 
significant and/or frequent that the Contracting Officer cannot establish whether the price(s) offered is fair and 
reasonable, then you may be asked to provide additional information.  The Contracting Officer may ask for 



 

information to demonstrate that you have made substantial sales of the item(s) in the commercial market consistent 
with the information reflected on the chart on the Commercial Sales Practice Format, a description of the conditions 
surrounding those sales deviations, or other information that may be necessary in order for the Contracting Officer 
to determine whether your offered price(s) is fair and reasonable.  In cases where additional information is 
requested, the Contracting Officer will target the request in order to limit the submission of data to that needed to 
establish the reasonableness of the offered price. 
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Volume /Quantity discount:____% for orders exceeding $__________________ Other discounts/concessions offered: ____________________ (i.e., prompt payment discount 1% net 15 days)

SIN(s) 
Proposed

Service Proposed (e.g. 
Labor Category or Job 

Title/Task)

Minimum 
Education / 

Certification Level

Minimum Years 
of Experience 
(cannot be a 

range)

Contractor or Customer 
Facility or Both

Domestic or 
Overseas

 Commercial Price 
List (CPL) OR Market 

Prices 

Unit of Issue 
(e.g. Hour, 
Task, Sq Ft)

Most Favored 
Commercial 

Customer (MFC)*

Discount Offered 
to Commercial 

MFC (%)

 Commercial 
MFC Price 

Discount Offered to 
GSA (off CPL or 

Market Prices) (%)

 Price Offered 
to GSA 

(Excluding IFF) 

 Price Offered to GSA 
(including IFF) and State 
and Local Government 

customers purchasing off 
vehicles based on PSS 

Discount Offered to 
GSA (off MFC 

Prices) (%)

Supporting Invoice or 
Document 

Number(Initial 
submittal)

, , 
520-21, 541-

4A, 874-6, Team A

  
Service 
Descriptions

  
Service 
Descriptions Both Worldwide 0 137,191.88$                         87 1, 520 3, 

520-21, 541-
4A, 874-6, Team B

See Detailed 
Service 
Descriptions

See Detailed 
Service 
Descriptions Both Worldwide 7 172,611.82$                         874 1, 520 3, 

520-21, 541-
4A, 874-6, Team C

See Detailed 
Service 
Descriptions

See Detailed 
Service 
Descriptions Both Worldwide 7 206,058.71$                         74 , 52 , 

520-21, 541-
4A, 874-6, Team D

 et d 
Service 
Descriptions

 et l d 
Service 
Descriptions Both Worldwide 9 222,331.26$                         87 1, 520 3, 

520-21, 541-
4A, 874-6, Team E

See Detailed 
Service 
Descriptions

See Detailed 
Service 
Descriptions Both Worldwide 1 58,408.21$                           874 1, 520 3, 

520-21, 541-
4A, 874-6, Leadership Counseling

See Detailed 
Service 
Descriptions

See Detailed 
Service 
Descriptions Both Worldwide 8 33,049.61$                           87 1, 520 3, 

520-21, 541-
4A, 874-6, Management Workshop

See Detailed 
Service 
Descriptions

See Detailed 
Service 
Descriptions Both Worldwide 7 45,838.00$                           

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

   -$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

(b) (4)

(b) (4)



[Solicitation #, Refresh #], Professional Services Schedule Service Pricing Proposal Price List (PPL)

Volume /Quantity discount:____% for orders exceeding $__________________ Other discounts/concessions offered: ____________________ (i.e., prompt payment discount 1% net 15 days)

SIN(s) 
Proposed

Service Proposed (e.g. 
Labor Category or Job 

Title/Task)

Minimum 
Education / 

Certification Level

Minimum Years 
of Experience 
(cannot be a 

range)

Contractor or Customer 
Facility or Both

Domestic or 
Overseas

 Commercial Price 
List (CPL) OR Market 

Prices 

Unit of Issue 
(e.g. Hour, 
Task, Sq Ft)

Most Favored 
Commercial 

Customer (MFC)*

Discount Offered 
to Commercial 

MFC (%)

 Commercial 
MFC Price 

Discount Offered to 
GSA (off CPL or 

Market Prices) (%)

 Price Offered 
to GSA 

(Excluding IFF) 

 Price Offered to GSA 
(including IFF) and State 
and Local Government 

customers purchasing off 
vehicles based on PSS 

Discount Offered to 
GSA (off MFC 

Prices) (%)

Supporting Invoice or 
Document 

Number(Initial 
submittal)

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      
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Volume /Quantity discount:____% for orders exceeding $__________________ Other discounts/concessions offered: ____________________ (i.e., prompt payment discount 1% net 15 days)

SIN(s) 
Proposed

Service Proposed (e.g. 
Labor Category or Job 

Title/Task)

Minimum 
Education / 

Certification Level

Minimum Years 
of Experience 
(cannot be a 

range)

Contractor or Customer 
Facility or Both

Domestic or 
Overseas

 Commercial Price 
List (CPL) OR Market 

Prices 

Unit of Issue 
(e.g. Hour, 
Task, Sq Ft)

Most Favored 
Commercial 

Customer (MFC)*

Discount Offered 
to Commercial 

MFC (%)

 Commercial 
MFC Price 

Discount Offered to 
GSA (off CPL or 

Market Prices) (%)

 Price Offered 
to GSA 

(Excluding IFF) 

 Price Offered to GSA 
(including IFF) and State 
and Local Government 

customers purchasing off 
vehicles based on PSS 

Discount Offered to 
GSA (off MFC 

Prices) (%)

Supporting Invoice or 
Document 

Number(Initial 
submittal)

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      
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Funding Fee (IFF) are at least equal to or less than those charged to the BOA class of 

customers. 

 

Any change in the Contractor’s commercial pricing or discount arrangements which 

disturbs this relationship may constitute a price reduction and any such changes to 

pricing or discount arrangements to BOA customers must be reported to the GSA 

Procurement Contracting Officer (PCO).   

 

5. Awarded GSA Pricing:  Below is the team-based pricing for the services awarded 

under SINs 874-1, 874-1RC, 520-3, 520-3RC, 520-21, 520-21RC, 541-4A, 541-4A 

RC, 874-6, 874-6RC, 874-7, 874-7RC, 874-501, 874-501RC, C595-21, C595-21RC, 

C132-51, and C132-51RC.  

 

 

 

 

   

    

Service Price 

Team A $137,191.88 

Team B $172,611.82 

Team C $206,058.71 

Team D $222,331.26 

Team E $58,408.21 

Leadership Counseling $33,049.61 

Management Workshop $45,838.00 

 

 

6. Economic Price Adjustments (EPA):  Prices are based on commercial market prices 

and economic price adjustments shall remain in accordance with Clause I-FSS-969, 

paragraph (b) (1), Economic Price Adjustment – FSS Multiple Award Schedule (Jan 

2002).  

 

  

 

 

 

 

 

 

 

. 

  

 

 

 

 

(b) (4)

(b) (4)

(b) (4)
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c.  

 

  

 

If any Service Contract Act (SCA) covered labor categories are added to this contract 

in the future, they will be escalated in accordance with Clause 52.222-43, Fair Labor 

Standards Act and Service Contract Act - Price Adjustment (Multiple Year and 

Option Contracts) (Sep 2009). In addition to Clause 52.222-43, the same method of 

escalation above for non-SCA applicable labor categories also applies. 

 

7. Service Contract Act (SCA):  The SCA narrative below is incorporated into the 

contract and must be included in the Contractor’s price catalog on GSA Advantage. 

 

The Service Contract Act (SCA) is applicable to this contract as it applies to the 

entire Schedule and all services provided. While no specific labor categories have 

been identified as being subject to SCA due to exemptions for professional 

employees (FAR 22.1101, 22.1102 and 29, CFR 541.300), this contract still 

maintains the provisions and protections for SCA eligible labor categories. If and / 

or when the contractor adds SCA eligible labor categories / employees to the 

contract through the modification process, the contractor must inform the 

Contracting Officer and establish a SCA matrix identifying the GSA labor 

category titles, the occupational code, SCA labor category titles and the applicable 

WD number. Failure to do so may result in cancellation of this contract. 

 

8. Service Descriptions:  The service descriptions as shown below for all awarded 

services are incorporated into the contract and must be included in the Contractor’s 

price catalog on GSA Advantage. 
 
 

SIN 

Team 

Name Team Description 

874-1, 874-1RC, 

520-3, 520-3RC, 

520-21, 520-

21RC, 541-4A, 

541-4A RC, 874-

6, 874-6RC, 874-

7, 874-7RC, 874-

501, 874-501RC, 

C595-21, C595-

21RC, C132-51, 

and C132-51RC 

Team A Team A integrates seven distinctive capabilities into a 

seamless offering: 

■ Committed leadership by two McKinsey 

Partners/Senior Partners (part-time), who are 

accountable for delivery, actively manage the 

engagement, and lead problem solving with the team 

■ A full-time team of one Engagement Manager and one 

Associate or Business Analyst, who lead the day-to-day 

work (e.g., interviews and data collection, analysis, 

problem solving, communications). The full-time team 

draws upon the following resources, capabilities, and 

expertise as much as needed to deliver superior results to 

the client 

■ Content experts (part-time), who bring world-class 

expertise and experience on relevant industry and 

(b) (4)

(b) (4)
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functional topics 

■ Proprietary knowledge and tools that help our clients 

solve problems more efficiently and effectively 

■ Support for new solutions and advanced analytic 

techniques 

■ A research team that is available around-the-clock to 

answer clients’ questions about issues such as best 

practices or important trends 

■ World-class graphics support 

874-1, 874-1RC, 

520-3, 520-3RC, 

520-21, 520-

21RC, 541-4A, 

541-4A RC, 874-

6, 874-6RC, 874-

7, 874-7RC, 874-

501, 874-501RC, 

C595-21, C595-

21RC, C132-51, 

and C132-51RC 

Team B Team B integrates seven distinctive capabilities into a 

seamless offering: 

■ Committed leadership by two McKinsey Partners/Senior 

Partners (part-time), who are accountable for delivery, 

actively manage the engagement, and lead problem 

solving with the team  

■ A full-time team of one Engagement Manager and two 

Associates or Business Analysts, who lead the day- to-day 

work (e.g., interviews and data collection, analysis, 

problem solving, communications). The full-time team 

draws upon the following resources, capabilities, and 

expertise as much as needed to deliver superior results to 

the client 

■ Content experts (part-time), who bring world-class 

expertise and experience on relevant industry and 

functional topics 

■ Proprietary knowledge and tools that help our clients solve 

problems more efficiently and effectively 

■ Support for new solutions and advanced analytic 

techniques 

■ A research team that is available around-the-clock to 

answer clients’ questions about issues such as best 

practices or important trends 

■ World-class graphics support 

874-1, 874-1RC, 

520-3, 520-3RC, 

520-21, 520-

21RC, 541-4A, 

541-4A RC, 874-

6, 874-6RC, 874-

7, 874-7RC, 874-

501, 874-501RC, 

C595-21, C595-

21RC, C132-51, 

and C132-51RC 

Team C Team C integrates seven distinctive capabilities into a 

seamless offering: 

■ Committed leadership by at least two and sometimes three 

McKinsey Partners/Senior Partners (part-time), who are 

accountable for delivery, actively manage the engagement, 

and lead problem solving with the team 

■ A full-time team of one Engagement Manager and three 

Associates or Business Analysts, who lead the day-to-day 

work (e.g., interviews and data collection, analysis, problem 

solving, communications).  The full-time team draws upon 

the following resources, capabilities, and expertise as much 
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as needed to deliver superior results to the client 

■ Content experts (part-time), who bring world-class expertise 

and experience on relevant industry and functional topics 

■ Proprietary knowledge and tools that help our clients solve 

problems more efficiently and effectively  

■ Support for new solutions and advanced analytic techniques 

■ A research team that is available around-the-clock to answer 

clients’ questions about issues such as best practices or 

important trends   

■ World-class graphics support 

874-1, 874-1RC, 

520-3, 520-3RC, 

520-21, 520-

21RC, 541-4A, 

541-4A RC, 874-

6, 874-6RC, 874-

7, 874-7RC, 874-

501, 874-501RC, 

C595-21, C595-

21RC, C132-51, 

and C132-51RC 

Team D Team D integrates seven distinctive capabilities into a 

seamless offering: 

■ Committed leadership by at least two and sometimes three 

McKinsey Partners/Senior Partners (part-time), who are 

accountable for delivery, actively manage the engagement, 

and lead problem solving with the team.   

■ A full-time team of one Engagement Manager and four 

Associates or Business Analysts, who lead the day-to-day 

work (e.g., interviews and data collection, analysis, problem 

solving, communications).  The full-time team draws upon 

the following resources, capabilities, and expertise as much 

as needed to deliver superior results to the client 

■ Content experts (part-time), who bring world-class expertise 

and experience on relevant industry and functional topics 

■ Proprietary knowledge and tools that help our clients solve 

problems more efficiently and effectively  

■ Support for new solutions and advanced analytic techniques 

■ A research team that is available around-the-clock to answer 

clients’ questions about issues such as best practices or 

important trends   

■ World-class graphics support 

874-1, 874-1RC, 

520-3, 520-3RC, 

520-21, 520-

21RC, 541-4A, 

541-4A RC, 874-

6, 874-6RC, 874-

7, 874-7RC, 874-

501, 874-501RC, 

C595-21, C595-

21RC, C132-51, 

and C132-51RC 

Team E Team E integrates seven distinctive capabilities into a 

seamless offering: 

■ Committed leadership by one McKinsey Partner (part-

time), who is accountable for delivery, actively manages 

the engagement, and leads problem solving with the 

team 

■ A full-time team of one Associate or Business Analyst, 

who leads the day- to-day work (e.g., interviews and data 

collection, analysis, problem solving, communications). 

The full-time Associate or Business Analyst draws upon 

the following resources, capabilities, and expertise as 

much as needed to deliver superior results to the client 
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■ Content experts (part-time), who bring world-class 

expertise and experience on relevant industry and 

functional topics 

■ Proprietary knowledge and tools that help our clients 

solve problems more efficiently and effectively 

■ Support for new solutions and advanced analytic 

techniques 

■ A research team that is available around-the-clock to 

answer clients’ questions about issues such as best 

practices or important trends 

■ World-class graphics support 

874-1, 874-1RC, 

520-3, 520-3RC, 

520-21, 520-

21RC, 541-4A, 

541-4A RC, 874-

6, 874-6RC, 874-

7, 874-7RC, 874-

501, 874-501RC, 

C595-21, C595-

21RC, C132-51, 

and C132-51RC 

Leader-

ship 

counseling 

Leadership counseling integrates five distinctive 

capabilities into a seamless offering: 

■ Committed leadership by one McKinsey Partner (part-time), 

who is accountable for delivery and actively manages the 

engagement 

■ Content experts (part-time), who bring world-class expertise 

and experience on relevant industry and functional topics 

■ Proprietary knowledge and tools that help our clients solve 

problems more efficiently and effectively 

■ Support for new solutions and advanced analytic techniques 

■ A research team that is available around-the-clock to answer 

clients’ questions about issues such as best practices or 

important trends 

874-1, 874-1RC, 

520-3, 520-3RC, 

520-21, 520-

21RC, 541-4A, 

541-4A RC, 874-

6, 874-6RC, 874-

7, 874-7RC, 874-

501, 874-501RC, 

C595-21, C595-

21RC, C132-51, 

and C132-51RC 

Manage-

ment work-

shop 

A Management Workshop is a one-day event led by two 

consultants, who meet with a group of clients to help them 

address a top management issue, understand industry trends, 

or build their skills.  The consultants prepare materials, such 

as data analysis, interview summaries, market intelligence, 

best practices, and management options, to help ensure that 

the workshop is content-rich and fact-based.  A Management 

Workshop includes a minimum of 4 and a maximum of 40 

clients 
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Personnel 

Category 

Education Experience 

Senior Partner Most Senior Partners have a graduate 

degree from a leading academic 

institution.  At a minimum, Senior 

Partners have a Bachelor’s degree.   

Senior Partners typically have 20+ years of 

experience. 

At a minimum, Senior Partners have 10 years 

of experience. 

Partner Most Partners have a graduate degree 

from a leading academic institution.  At a 

minimum, Partners have a Bachelor’s 

degree.   

Partners typically have 9-15 years of 

experience. 

At a minimum, Partners have 5 years of 

experience. 

Engagement 

Manager 

Most Engagement Managers have a 

graduate degree from a leading academic 

institution. A t a minimum, Engagement 

Managers have a Bachelor’s degree.   

Engagement Managers typically have 5-7 

years of experience. 

At a minimum, Engagement Managers have 

2 years of experience. 

Associate 
Most Associates have a graduate degree 

from a leading academic institution. At a 

minimum, Associates have a Bachelor’s 

degree.  

Associates typically have 3-5 years of 

experience. 

At a minimum, Associates have 1 year of 

experience. 

Business Analyst At a minimum, Business Analysts have a 

Bachelor’s degree. 

Business Analysts typically have 0-2 years of 

experience.   

At a minimum, Business Analysts have 0 

years of experience and are recent college 

graduates. 

 

 

 

 

 





Continuation of Description...

negotiator , Practice Manager, is attached to and made a part of this 
modification.           

(b) (6)



Block 13 Notes
--------------

Block 13.B:

.





Continuation of Description...

 
 

 
.

NOTE:  Failure to update your electronic file submission IAW GSAR Clause 552.238-81, 
Modifications (Federal Supply Schedule) (formerly Clause 552.243-72, Modifications 
(Multiple Award Schedule)), will adversely impact the customer's ability to use your 
services.                                                

(b) (4)



Block 13 Notes
--------------

Block 13.C:

Clause 52.212-4, Contract Terms and Conditions - Commercial Items, paragraph (c), Changes



List of Documents for the eMod Package:
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File Name: csp.pdf
Submit Date: 5/15/2017 3:43:46 PM
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File Name: McKinsey Washington CSP_05-23-2017.pdf
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Description: CSP Dated 5-23-2017 - PS-0050

File Name: McKinsey Washington CSP-PPL_01-18-2017.xlsx
Submit Date: 05/25/2017 14:07:22:63
Description: CSP - PPL Dated 1-18-2017 - PS-0050

File Name: SF 30 Continuation - PS-0050.pdf
Submit Date: 05/25/2017 14:09:42:63
Description: SF 30 Continuation - PS-0050
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Volume /Quantity discount:____% for orders exceeding $__________________ Other discounts/concessions offered: ____________________ (i.e., prompt payment discount 1% net 15 days)

SIN(s) 
Proposed

Service Proposed (e.g. 
Labor Category or Job 

Title/Task)

Minimum 
Education / 

Certification Level

Minimum Years 
of Experience 
(cannot be a 

range)

Contractor or Customer 
Facility or Both

Domestic or 
Overseas

 Commercial Price 
List (CPL) OR Market 

Prices 

Unit of Issue 
(e.g. Hour, 
Task, Sq Ft)

Most Favored 
Commercial 

Customer (MFC)*

Discount Offered 
to Commercial 

MFC (%)

 Commercial 
MFC Price 

Discount Offered to 
GSA (off CPL or 

Market Prices) (%)

 Price Offered 
to GSA 

(Excluding IFF) 

 Price Offered to GSA 
(including IFF) and State 
and Local Government 

customers purchasing off 
vehicles based on PSS 

Discount Offered to 
GSA (off MFC 

Prices) (%)

Supporting Invoice or 
Document 

Number(Initial 
submittal)

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      
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SIN(s) 
Proposed

Service Proposed (e.g. 
Labor Category or Job 

Title/Task)

Minimum 
Education / 

Certification Level

Minimum Years 
of Experience 
(cannot be a 

range)

Contractor or Customer 
Facility or Both

Domestic or 
Overseas

 Commercial Price 
List (CPL) OR Market 

Prices 

Unit of Issue 
(e.g. Hour, 
Task, Sq Ft)

Most Favored 
Commercial 

Customer (MFC)*

Discount Offered 
to Commercial 

MFC (%)

 Commercial 
MFC Price 

Discount Offered to 
GSA (off CPL or 

Market Prices) (%)

 Price Offered 
to GSA 

(Excluding IFF) 

 Price Offered to GSA 
(including IFF) and State 
and Local Government 

customers purchasing off 
vehicles based on PSS 

Discount Offered to 
GSA (off MFC 

Prices) (%)

Supporting Invoice or 
Document 

Number(Initial 
submittal)

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      

-$                    -$                -$                                      
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As noted in the CSP dated 5-23-2017,  

 

 

 

 

 

4. Basis of Award (BOA):  In order to fulfill Clause 552.238-75 (Alternate I), Price 

Reductions, the Government established all commercial customers as the BOA class 

of customers, and GSA’s prices excluding the required 0.75 percent Industrial 

Funding Fee (IFF) are at least equal to or less than those charged to the BOA class of 

customers. 

 

Any change in the Contractor’s commercial pricing or discount arrangements which 

disturbs this relationship may constitute a price reduction and any such changes to 

pricing or discount arrangements to BOA customers must be reported to the GSA 

Procurement Contracting Officer (PCO).   

 

5. Awarded GSA Pricing:  Below is the team-based pricing for the services awarded 

under SINs 874-1, 874-1RC, 520-3, 520-3RC, 520-21, 520-21RC, 541-4A, 541-4A 

RC, 874-6, 874-6RC, 874-7, 874-7RC, 874-501, 874-501RC, C595-21, C595-21RC, 

C132-51, and C132-51RC. Awarded prices are based on  

 

 

 

 All 

prices include the 0.75 percent IFF.   

    

Service Price 

Team A $137,191.88 

Team B $172,611.82 

Team C $206,058.71 

Team D $222,331.26 

Team E $58,408.21 

Leadership Counseling $33,049.61 

Management Workshop $45,838.00 

 

 

6. Economic Price Adjustments (EPA):  Prices are based on commercial market prices 

and economic price adjustments shall remain in accordance with Clause I-FSS-969, 

paragraph (b) (1), Economic Price Adjustment – FSS Multiple Award Schedule (Jan 

2002).  

 

a.  

 

 

 

. 

(b) (4)

(b) (4)

(b) (4)
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b.  

 

 

 

 

 

. 

c.  

 

.  

 

If any Service Contract Act (SCA) covered labor categories are added to this contract 

in the future, they will be escalated in accordance with Clause 52.222-43, Fair Labor 

Standards Act and Service Contract Act - Price Adjustment (Multiple Year and 

Option Contracts) (Sep 2009). In addition to Clause 52.222-43, the same method of 

escalation above for non-SCA applicable labor categories also applies. 

 

7. Service Contract Act (SCA):  The SCA narrative below is incorporated into the 

contract and must be included in the Contractor’s price catalog on GSA Advantage. 

 

The Service Contract Act (SCA) is applicable to this contract as it applies to the 

entire Schedule and all services provided. While no specific labor categories have 

been identified as being subject to SCA due to exemptions for professional 

employees (FAR 22.1101, 22.1102 and 29, CFR 541.300), this contract still 

maintains the provisions and protections for SCA eligible labor categories. If and / 

or when the contractor adds SCA eligible labor categories / employees to the 

contract through the modification process, the contractor must inform the 

Contracting Officer and establish a SCA matrix identifying the GSA labor 

category titles, the occupational code, SCA labor category titles and the applicable 

WD number. Failure to do so may result in cancellation of this contract. 

 

8. Service Descriptions:  The service descriptions as shown below for all awarded 

services are incorporated into the contract and must be included in the Contractor’s 

price catalog on GSA Advantage. 
 
 

SIN 

Team 

Name Team Description 

874-1, 874-1RC, 

520-3, 520-3RC, 

520-21, 520-

21RC, 541-4A, 

541-4A RC, 874-

6, 874-6RC, 874-

7, 874-7RC, 874-

501, 874-501RC, 

C595-21, C595-

21RC, C132-51, 

and C132-51RC 

Team A Team A integrates seven distinctive capabilities into a 

seamless offering: 

■ Committed leadership by two McKinsey 

Partners/Senior Partners (part-time), who are 

accountable for delivery, actively manage the 

engagement, and lead problem solving with the team 

■ A full-time team of one Engagement Manager and one 

Associate or Business Analyst, who lead the day-to-day 

work (e.g., interviews and data collection, analysis, 

problem solving, communications). The full-time team 

(b) (4)

(b) (4)
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draws upon the following resources, capabilities, and 

expertise as much as needed to deliver superior results to 

the client 

■ Content experts (part-time), who bring world-class 

expertise and experience on relevant industry and 

functional topics 

■ Proprietary knowledge and tools that help our clients 

solve problems more efficiently and effectively 

■ Support for new solutions and advanced analytic 

techniques 

■ A research team that is available around-the-clock to 

answer clients’ questions about issues such as best 

practices or important trends 

■ World-class graphics support 

874-1, 874-1RC, 

520-3, 520-3RC, 

520-21, 520-

21RC, 541-4A, 

541-4A RC, 874-

6, 874-6RC, 874-

7, 874-7RC, 874-

501, 874-501RC, 

C595-21, C595-

21RC, C132-51, 

and C132-51RC 

Team B Team B integrates seven distinctive capabilities into a 

seamless offering: 

■ Committed leadership by two McKinsey Partners/Senior 

Partners (part-time), who are accountable for delivery, 

actively manage the engagement, and lead problem 

solving with the team  

■ A full-time team of one Engagement Manager and two 

Associates or Business Analysts, who lead the day- to-day 

work (e.g., interviews and data collection, analysis, 

problem solving, communications). The full-time team 

draws upon the following resources, capabilities, and 

expertise as much as needed to deliver superior results to 

the client 

■ Content experts (part-time), who bring world-class 

expertise and experience on relevant industry and 

functional topics 

■ Proprietary knowledge and tools that help our clients solve 

problems more efficiently and effectively 

■ Support for new solutions and advanced analytic 

techniques 

■ A research team that is available around-the-clock to 

answer clients’ questions about issues such as best 

practices or important trends 

■ World-class graphics support 

874-1, 874-1RC, 

520-3, 520-3RC, 

520-21, 520-

21RC, 541-4A, 

541-4A RC, 874-

6, 874-6RC, 874-

7, 874-7RC, 874-

Team C Team C integrates seven distinctive capabilities into a 

seamless offering: 

■ Committed leadership by at least two and sometimes three 

McKinsey Partners/Senior Partners (part-time), who are 

accountable for delivery, actively manage the engagement, 

and lead problem solving with the team 



Contract Modification 

Standard Form 30 

Continuation Sheet 

CONTRACT NUMBER / MODIFICATION 

NUMBER 

GS-10F-0118S / PS-0050 

PAGE                   OF            PAGES 

                Page 5 of 7 
                    

NAME OF OFFEROR OR CONTRACTOR 

McKinsey & Company, Inc. Washington D.C. (aka McKinsey Washington) 

 

 

501, 874-501RC, 

C595-21, C595-

21RC, C132-51, 

and C132-51RC 

■ A full-time team of one Engagement Manager and three 

Associates or Business Analysts, who lead the day-to-day 

work (e.g., interviews and data collection, analysis, problem 

solving, communications).  The full-time team draws upon 

the following resources, capabilities, and expertise as much 

as needed to deliver superior results to the client 

■ Content experts (part-time), who bring world-class expertise 

and experience on relevant industry and functional topics 

■ Proprietary knowledge and tools that help our clients solve 

problems more efficiently and effectively  

■ Support for new solutions and advanced analytic techniques 

■ A research team that is available around-the-clock to answer 

clients’ questions about issues such as best practices or 

important trends   

■ World-class graphics support 

874-1, 874-1RC, 

520-3, 520-3RC, 

520-21, 520-

21RC, 541-4A, 

541-4A RC, 874-

6, 874-6RC, 874-

7, 874-7RC, 874-

501, 874-501RC, 

C595-21, C595-

21RC, C132-51, 

and C132-51RC 

Team D Team D integrates seven distinctive capabilities into a 

seamless offering: 

■ Committed leadership by at least two and sometimes three 

McKinsey Partners/Senior Partners (part-time), who are 

accountable for delivery, actively manage the engagement, 

and lead problem solving with the team.   

■ A full-time team of one Engagement Manager and four 

Associates or Business Analysts, who lead the day-to-day 

work (e.g., interviews and data collection, analysis, problem 

solving, communications).  The full-time team draws upon 

the following resources, capabilities, and expertise as much 

as needed to deliver superior results to the client 

■ Content experts (part-time), who bring world-class expertise 

and experience on relevant industry and functional topics 

■ Proprietary knowledge and tools that help our clients solve 

problems more efficiently and effectively  

■ Support for new solutions and advanced analytic techniques 

■ A research team that is available around-the-clock to answer 

clients’ questions about issues such as best practices or 

important trends   

■ World-class graphics support 

874-1, 874-1RC, 

520-3, 520-3RC, 

520-21, 520-

21RC, 541-4A, 

541-4A RC, 874-

6, 874-6RC, 874-

7, 874-7RC, 874-

501, 874-501RC, 

Team E Team E integrates seven distinctive capabilities into a 

seamless offering: 

■ Committed leadership by one McKinsey Partner (part-

time), who is accountable for delivery, actively manages 

the engagement, and leads problem solving with the 

team 

■ A full-time team of one Associate or Business Analyst, 
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C595-21, C595-

21RC, C132-51, 

and C132-51RC 

who leads the day- to-day work (e.g., interviews and data 

collection, analysis, problem solving, communications). 

The full-time Associate or Business Analyst draws upon 

the following resources, capabilities, and expertise as 

much as needed to deliver superior results to the client 

■ Content experts (part-time), who bring world-class 

expertise and experience on relevant industry and 

functional topics 

■ Proprietary knowledge and tools that help our clients 

solve problems more efficiently and effectively 

■ Support for new solutions and advanced analytic 

techniques 

■ A research team that is available around-the-clock to 

answer clients’ questions about issues such as best 

practices or important trends 

■ World-class graphics support 

874-1, 874-1RC, 

520-3, 520-3RC, 

520-21, 520-

21RC, 541-4A, 

541-4A RC, 874-

6, 874-6RC, 874-

7, 874-7RC, 874-

501, 874-501RC, 

C595-21, C595-

21RC, C132-51, 

and C132-51RC 

Leader-

ship 

counseling 

Leadership counseling integrates five distinctive 

capabilities into a seamless offering: 

■ Committed leadership by one McKinsey Partner (part-time), 

who is accountable for delivery and actively manages the 

engagement 

■ Content experts (part-time), who bring world-class expertise 

and experience on relevant industry and functional topics 

■ Proprietary knowledge and tools that help our clients solve 

problems more efficiently and effectively 

■ Support for new solutions and advanced analytic techniques 

■ A research team that is available around-the-clock to answer 

clients’ questions about issues such as best practices or 

important trends 

874-1, 874-1RC, 

520-3, 520-3RC, 

520-21, 520-

21RC, 541-4A, 

541-4A RC, 874-

6, 874-6RC, 874-

7, 874-7RC, 874-

501, 874-501RC, 

C595-21, C595-

21RC, C132-51, 

and C132-51RC 

Manage-

ment work-

shop 

A Management Workshop is a one-day event led by two 

consultants, who meet with a group of clients to help them 

address a top management issue, understand industry trends, 

or build their skills.  The consultants prepare materials, such 

as data analysis, interview summaries, market intelligence, 

best practices, and management options, to help ensure that 

the workshop is content-rich and fact-based.  A Management 

Workshop includes a minimum of 4 and a maximum of 40 

clients 
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Personnel 

Category 

Education Experience 

Senior Partner Most Senior Partners have a graduate 

degree from a leading academic 

institution.  At a minimum, Senior 

Partners have a Bachelor’s degree.   

Senior Partners typically have 20+ years of 

experience. 

At a minimum, Senior Partners have 10 years 

of experience. 

Partner Most Partners have a graduate degree 

from a leading academic institution.  At a 

minimum, Partners have a Bachelor’s 

degree.   

Partners typically have 9-15 years of 

experience. 

At a minimum, Partners have 5 years of 

experience. 

Engagement 

Manager 

Most Engagement Managers have a 

graduate degree from a leading academic 

institution. A t a minimum, Engagement 

Managers have a Bachelor’s degree.   

Engagement Managers typically have 5-7 

years of experience. 

At a minimum, Engagement Managers have 

2 years of experience. 

Associate 
Most Associates have a graduate degree 

from a leading academic institution. At a 

minimum, Associates have a Bachelor’s 

degree.  

Associates typically have 3-5 years of 

experience. 

At a minimum, Associates have 1 year of 

experience. 

Business Analyst At a minimum, Business Analysts have a 

Bachelor’s degree. 

Business Analysts typically have 0-2 years of 

experience.   

At a minimum, Business Analysts have 0 

years of experience and are recent college 

graduates. 

 

 

 

 

 




